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PART I

Item 1.Business.
General

NVR, Inc., a Virginia corporation, was formed in 1980 as NVHomes, Inc. Our primary business is the construction
and sale of single-family detached homes, townhomes and condominium buildings, all of which are primarily
constructed on a pre-sold basis. To more fully serve customers of our homebuilding operations, we also operate a
mortgage banking and title services business. We conduct our homebuilding activities directly. Our mortgage banking
operations are operated primarily through a wholly owned subsidiary, NVR Mortgage Finance, Inc. (“NVRM”). Unless
the context otherwise requires, references to “NVR”, “we”, “us” or “our” include NVR, Inc. and its consolidated subsidiaries.

We are one of the largest homebuilders in the United States. We operate in multiple locations in fourteen states and
Washington, D.C., primarily in the eastern part of the United States. During 2015, approximately 25% and 11% of our
home settlements occurred in the Washington, D.C. and Baltimore, MD metropolitan areas, respectively, which
accounted for approximately 31% and 13%, respectively, of our 2015 homebuilding revenues. Our homebuilding
operations include the construction and sale of single-family detached homes, townhomes and condominium buildings
under four trade names: Ryan Homes, NVHomes, Fox Ridge Homes and Heartland Homes. The Ryan Homes and Fox
Ridge Homes products are marketed primarily to first-time and first-time move-up buyers. Ryan Homes operates in
twenty-eight metropolitan areas located in Maryland, Virginia, Washington, D.C., West Virginia, Pennsylvania, New
York, North Carolina, South Carolina, Florida, Ohio, New Jersey, Delaware, Indiana, Illinois and Tennessee. Fox
Ridge Homes operates in the Nashville, TN metropolitan area. The NVHomes and Heartland Homes products are
marketed primarily to move-up and up-scale buyers. NVHomes operates in Delaware and the Washington, D.C.,
Baltimore, MD, Philadelphia, PA and Raleigh, NC metropolitan areas. Heartland Homes operates in the Pittsburgh,
PA metropolitan area. In 2015, our average price of a settled unit was approximately $379,900.

We generally do not engage in land development (see discussion below on our limited land development activities).
Instead, we typically acquire finished building lots at market prices from various development entities under fixed
price purchase agreements (“purchase agreements”) that require deposits that may be forfeited if we fail to perform
under the purchase agreements. The deposits required under the purchase agreements are in the form of cash or letters
of credit in varying amounts and represent a percentage, typically ranging up to 10%, of the aggregate purchase price
of the finished lots.

We believe that our lot acquisition strategy avoids the financial requirements and risks associated with direct land
ownership and land development. We may, at our option, choose for any reason and at any time not to perform under
these purchase agreements by delivering notice of our intent not to acquire the finished lots under contract. Our sole
legal obligation and economic loss for failure to perform under these purchase agreements is limited to the amount of
the deposit pursuant to the liquidated damage provision contained within the purchase agreements. We do not have
any financial guarantees or completion obligations and we typically do not guarantee lot purchases on a specific
performance basis under these purchase agreements. None of the creditors of any of the development entities with
which we have entered these purchase agreements have recourse to our general credit. We generally seek to maintain
control over a supply of lots believed to be suitable to meet our five-year business plan.

In addition to constructing homes primarily on a pre-sold basis and utilizing what we believe is a conservative lot
acquisition strategy, we focus on obtaining and maintaining a leading market position in each market we serve. This
strategy allows us to gain valuable efficiencies and competitive advantages in our markets, which we believe
contributes to minimizing the adverse effects of regional economic cycles and provides growth opportunities within
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these markets. Our continued success is contingent upon our ability to control an adequate supply of finished lots on
which to build. As a result, in certain specific strategic circumstances we deviate from our historical lot acquisition
strategy and engage in joint venture arrangements with land developers or directly acquire raw ground already zoned
for its intended use for development. Once we acquire control of any raw ground, we determine whether to sell the
raw parcel to a developer and enter into a purchase agreement with the developer to purchase the finished lots, or
whether to hire a developer to develop the land on our behalf. While joint venture arrangements and direct land
development activity are not our preferred method of acquiring finished building lots, we may enter into additional
transactions in the future on a limited basis where there exists a compelling strategic or prudent financial reason to do
so. We expect, however, to continue to acquire substantially all of our finished lot inventory using purchase
agreements with forfeitable deposits.

As of December 31, 2015, we controlled approximately 68,800 lots under purchase agreements with deposits in cash
and letters of credit totaling approximately $373.3 million and $3.0 million, respectively. Included in the number of
controlled lots are approximately 6,100 lots for which we have recorded a contract land deposit impairment reserve of
approximately $42.2 million as of December 31, 2015. In addition, we controlled approximately 8,000 lots through six
JVs with an aggregate investment of approximately $60.5 million. Of the lots controlled by the JVs, approximately
3,300 were not under contract with us at December 31, 2015. Further, as of December 31, 2015, we directly owned
four separate raw parcels of land, zoned for their intended use, with a current cost basis, including development costs,
of approximately $60.6 million that we intend to develop into approximately 980 finished lots. See Notes 3, 4 and 5 to
the consolidated financial statements included herein for additional information regarding fixed

1
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price purchase agreements, JVs and land under development, respectively. In addition to the lots we currently control
as discussed above, we have certain properties under contract with land owners that are expected to yield
approximately 8,800 lots. Some of these properties may require rezoning or other approvals to achieve the expected
yield.  These properties are controlled with deposits and letters of credit totaling approximately $12.2 million and
$350,000, respectively, as of December 31, 2015, of which approximately $8.7 million is refundable if we do not
perform under the contract. We generally expect to assign the raw land contracts to a land developer and
simultaneously enter into a lot purchase agreement with the assignee if the project is determined to be feasible. In
February 2016, we acquired one of these properties at a cost of approximately $150 million which is expected to
produce approximately 1,000 lots, of which approximately 160 lots are under contract with unrelated parties.

In addition to building and selling homes, we provide a number of mortgage-related services through our mortgage
banking operations. Through operations in each of our homebuilding markets, NVRM originates mortgage loans
almost exclusively for our homebuyers. NVRM generates revenues primarily from origination fees, gains on sales of
loans and title fees. NVRM sells all of the mortgage loans it closes into the secondary markets on a servicing released
basis.

Segment information for our homebuilding and mortgage banking businesses is included in Note 2 in the
accompanying consolidated financial statements.

Current Business Environment

New home demand continued to improve throughout 2015. However, new home prices continued to be constrained
due to an increase in the number of new home communities in many markets. The housing market also continues to
face challenges from tight mortgage underwriting standards. We believe that a continuation of the housing market
recovery is dependent upon a sustained overall economic recovery, driven by continued improvement in job and wage
growth and household formation. For additional information and analysis of recent trends in our operations and
financial condition, see “Management’s Discussion and Analysis of Financial Condition and Results of Operations” in
Item 7 of this Form 10-K.

Homebuilding

Products

We offer single-family detached homes, townhomes and condominium buildings with many different basic home
designs. These home designs have a variety of elevations and numerous other options. Our homes combine traditional,
transitional, cottage or urban exterior designs with contemporary interior designs and amenities, generally include two
to four bedrooms and range from approximately 1,000 to 7,000 square feet. During 2015, the prices at which we
settled homes ranged from approximately $136,000 to $1.9 million and averaged approximately $379,900. During
2014, our average price was approximately $368,500.

Markets

Our four reportable homebuilding segments operate in the following geographic regions:

Mid Atlantic:
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Maryland, Virginia, West Virginia, Delaware and
Washington, D.C.

North East: New Jersey and Eastern Pennsylvania

Mid East:
New York, Ohio, Western Pennsylvania, Indiana and
Illinois

South East: North Carolina, South Carolina, Tennessee and Florida
Backlog

Backlog totaled 6,229 units and approximately $2.4 billion at December 31, 2015 compared to backlog of 5,475 units
and approximately $2.1 billion at December 31, 2014. Backlog, which represents homes sold but not yet settled with
the customer, may be impacted by customer cancellations for various reasons that are beyond our control, such as the
customer’s failure to obtain mortgage financing, inability to sell an existing home, job loss or a variety of other
reasons. In any period, a portion of the cancellations that we experience are related to new sales that occurred during
the same period, and a portion are related to sales that occurred in prior periods and therefore appeared in the opening
backlog for the current period. Expressed as the total of all cancellations during the period as a percentage of gross
sales during the period, our cancellation rate was approximately 15% in each of 2015, 2014 and 2013. Additionally,
during each of 2015, 2014 and 2013, approximately 6% of a reporting quarter’s opening backlog balance cancelled
during the fiscal quarter. We can provide no assurance that our historical cancellation rates are indicative of the actual
cancellation rate that may occur in future periods. Other than those units that are cancelled, we expect to settle
substantially all of our December 31, 2015 backlog during 2016. See “Risk Factors” in Item 1A and “Seasonality” in
Item 7 of this Form 10-K.

Further discussion of settlements, new orders and backlog activity by our homebuilding reportable segment for each
of the last three years can be found in “Management’s Discussion and Analysis of Financial Condition and Results of
Operations” in Item 7 of this Form 10-K.

2
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Construction

We utilize independent subcontractors under fixed price contracts to perform construction work on our homes. We use
several independent subcontractors in our various markets and we are not dependent on any single subcontractor or on
a small number of subcontractors.

Sales and Marketing

Our preferred marketing method is for customers to visit a furnished model home featuring many built-in options and
a landscaped lot. The garages of these model homes are usually converted into temporary sales centers where
alternative facades and floor plans are displayed and designs for other models are available for review. Sales
representatives are compensated predominantly on a commission basis.

Regulation

We and our subcontractors must comply with various federal, state and local zoning, building, environmental,
advertising and consumer credit statutes, rules and regulations, as well as other regulations and requirements in
connection with our construction and sales activities. All of these regulations have increased the cost to produce and
market our products, and in some instances, have delayed our developers’ ability to deliver finished lots to us. Counties
and cities in which we build homes have at times declared moratoriums on the issuance of building permits and
imposed other restrictions in the areas in which sewage treatment facilities and other public facilities do not reach
minimum standards. In addition, our homebuilding operations are regulated in certain areas by restrictive zoning and
density requirements that limit the number of homes that can be built within the boundaries of a particular area. To
date, restrictive zoning laws and the imposition of moratoriums have not had a material adverse effect on our
construction activities.

Competition and Market Factors

The housing industry is highly competitive. We compete with numerous homebuilders of varying size, ranging from
local to national in scope, some of which have greater financial resources than we do. We also face competition from
the home resale market. Our homebuilding operations compete primarily on the basis of price, location, design,
quality, service and reputation. Historically, we have been one of the market leaders in each of the markets where we
build homes.

The housing industry is cyclical and is affected by consumer confidence levels, prevailing economic conditions and
interest rates. Other factors that affect the housing industry and the demand for new homes include: the availability
and the cost of land, labor and materials; changes in consumer preferences; demographic trends; and the availability of
mortgage finance programs. See “Risk Factors” in Item 1A of this Form 10-K for additional information regarding these
risks.

We are dependent upon building material suppliers for a continuous flow of raw materials. Whenever possible, we
utilize standard products available from multiple sources. In the past, such raw materials have been generally available
to us in adequate supply.

Mortgage Banking
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We provide a number of mortgage related services to our homebuilding customers through our mortgage banking
operations. Our mortgage banking operations also include separate subsidiaries that broker title insurance and perform
title searches in connection with mortgage loan closings for which they receive commissions and fees. Because
NVRM originates mortgage loans almost exclusively for our homebuilding customers, NVRM is dependent on our
homebuilding segment. In 2015, NVRM closed approximately 10,900 loans with an aggregate principal amount of
approximately $3.5 billion as compared to approximately 9,100 loans with an aggregate principal amount of
approximately $2.8 billion in 2014.

NVRM sells all of the mortgage loans it closes to investors in the secondary markets on a servicing released basis,
typically within 30 days from the loan closing. NVRM is an approved seller/servicer for Fannie Mae (“FNMA”)
mortgage loans and an approved seller/issuer of Ginnie Mae (“GNMA”), Freddie Mac (“FHLMC”), Department of
Veterans Affairs (“VA”) and Federal Housing Administration (“FHA”) mortgage loans.

Regulation

NVRM is an approved seller/servicer of FNMA mortgage loans and an approved seller/issuer of GNMA, FHLMC,
VA and FHA mortgage loans, and is subject to all of those agencies’ rules and regulations. These rules and regulations
restrict certain activities of NVRM. NVRM is currently eligible and expects to remain eligible to participate in such
programs. In addition, NVRM is subject to regulation at the state and federal level, including regulations issued by the
Consumer Financial Protection Bureau (the “CFPB”) with respect to specific origination, selling and servicing practices.

3
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Competition and Market Factors

NVRM’s main competition comes from national, regional, and local mortgage bankers, mortgage brokers, credit
unions and banks in each of these markets. NVRM competes primarily on the basis of customer service, variety of
products offered, interest rates offered, prices of ancillary services and relative financing availability and costs.

Pipeline

NVRM’s mortgage loans in process that had not closed at December 31, 2015 and 2014 had an aggregate principal
balance of approximately $1.6 billion and $1.4 billion, respectively. NVRM’s cancellation rate was approximately
29%, 31% and 35% in 2015, 2014 and 2013, respectively. We can provide no assurance that our historical loan
cancellation rates are indicative of the actual loan cancellation rate that may occur in future periods. See “Risk Factors”
in Item 1A in this Form 10-K for additional information about factors that could increase our cancellation rate.

Employees

At December 31, 2015, we employed approximately 4,300 full-time persons. None of our employees are subject to a
collective bargaining agreement and we have never experienced a work stoppage. We believe that our employee
relations are good.

Available Information

We file annual, quarterly and current reports, proxy statements and other information with the Securities and
Exchange Commission (the “SEC”). These filings are available to the public over the internet at the SEC’s website at
http://www.sec.gov. All of the documents we file with the SEC may also be read and copied at the SEC’s public
reference room located at 100 F Street, NE, Washington, D.C. 20549. Please call the SEC at 1-800-SEC-0330 for
further information on the public reference room.

Our principal internet website can be found at http://www.nvrinc.com. We make available free of charge on or
through our website, access to our annual report on Form 10-K, quarterly reports on Form 10-Q, current reports on
Form 8-K, and amendments to those reports as soon as reasonably practicable after such material is electronically
filed, or furnished, to the SEC.

Our website also includes a corporate governance section which contains our Corporate Governance Guidelines
(which includes our Directors’ Independence Standards), Code of Ethics, Charters for the Audit, Compensation,
Corporate Governance, Nominating and Qualified Legal Compliance Committees of our Board of Directors, Policies
and Procedures for the Consideration of Board of Director Candidates, and Policies and Procedures Regarding
Communications with the NVR, Inc. Board of Directors, the Independent Lead Director and the Non-Management
Directors as a Group. Additionally, amendments to and waivers from a provision of the Code of Ethics that apply to
our principal executive officer, principal financial officer, principal accounting officer or persons performing similar
functions will be disclosed on our website.

Forward-Looking Statements

Some of the statements in this Form 10-K, as well as statements made by us in periodic press releases or other public
communications, constitute “forward-looking statements” within the meaning of the Private Securities Litigation
Reform Act of 1995, Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities
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Exchange Act of 1934, as amended. Certain, but not necessarily all, of such forward-looking statements can be
identified by the use of forward-looking terminology, such as “believes,” “expects,” “may,” “will,” “should,” or “anticipates” or the
negative thereof or other comparable terminology. All statements other than of historical facts are forward looking
statements. Forward looking statements contained in this document include those regarding market trends, NVR’s
financial position, business strategy, the outcome of pending litigation, investigations or similar contingencies,
projected plans and objectives of management for future operations. Such forward-looking statements involve known
and unknown risks, uncertainties and other factors that may cause the actual results or performance of NVR to be
materially different from future results, performance or achievements expressed or implied by the forward-looking
statements. Such risk factors include, but are not limited to the following: general economic and business conditions
(on both a national and regional level); interest rate changes; access to suitable financing by NVR and NVR’s
customers; increased regulation in the mortgage banking industry; the ability of our mortgage banking subsidiary to
sell loans it originates into the secondary market; competition; the availability and cost of land and other raw materials
used by NVR in its homebuilding operations; shortages of labor; weather related slow-downs; building moratoriums;
governmental regulation; fluctuation and volatility of stock and other financial markets; mortgage financing
availability; and other factors over which NVR has little or no control. NVR undertakes no obligation to update such
forward-looking statements except as required by law.

4
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Item 1A. Risk Factors. 
Our business is affected by the risks generally incident to the residential construction business, including, but not
limited to:

●actual and expected direction of interest rates, which affect our costs, the availability of construction financing, and
long-term financing for potential purchasers of homes;
●the availability of mortgage financing;
●the availability of adequate land in desirable locations on favorable terms;
●unexpected changes in customer preferences; and
●changes in the national economy and in the local economies of the markets in which we have operations.

All of these risks are discussed in detail below.

An economic downturn or decline in economic conditions could adversely affect our business and our results of
operations.

Demand for new homes is sensitive to economic changes driven by conditions such as employment levels, job growth,
consumer confidence and interest rates.  If the housing industry suffers a downturn, our sales may decline which could
have a material adverse effect on our profitability, stock performance, ability to service our debt obligations and future
cash flows.  

Interest rate movements, inflation and other economic factors can negatively impact our business.

High rates of inflation generally affect the homebuilding industry adversely because of their adverse impact on
interest rates. High interest rates not only increase the cost of borrowed funds to homebuilders but also have a
significant adverse effect on housing demand and on the affordability of permanent mortgage financing to prospective
purchasers. We are also subject to potential volatility in the price of commodities that impact costs of materials used
in our homebuilding business. Increases in prevailing interest rates could have a material adverse effect on our sales,
profitability, stock performance, ability to service our debt obligations and future cash flows.

Our financial results also are affected by the risks generally incident to our mortgage banking business, including
interest rate levels, the impact of government regulation on mortgage loan originations and servicing and the need to
issue forward commitments to fund and sell mortgage loans. Our homebuilding customers account for almost all of
our mortgage banking business. The volume of our continuing homebuilding operations therefore affects our
mortgage banking business.

Our mortgage banking business also is affected by interest rate fluctuations. We also may experience marketing losses
resulting from daily increases in interest rates to the extent we are unable to match interest rates and amounts on loans
we have committed to originate with forward commitments from third parties to purchase such loans. Increases in
interest rates may have a material adverse effect on our mortgage banking revenue, profitability, stock performance,
ability to service our debt obligations and future cash flows.

Our operations may also be adversely affected by other economic factors within our markets such as negative changes
in employment levels, job growth, wage growth, consumer confidence and household formation and availability of
mortgage financing, one or all of which could result in reduced demand or price depression from current levels. Such
negative trends could have a material adverse effect on homebuilding operations.
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These factors and thus, the homebuilding business, have at times in the past been cyclical in nature. Any downturn in
the national economy or the local economies of the markets in which we operate could have a material adverse effect
on our sales, profitability, stock performance and ability to service our debt obligations. In particular, during 2015,
approximately 25% and 11% of our home settlements occurred in the Washington, D.C. and Baltimore, MD
metropolitan areas, respectively, which accounted for approximately 31% and 13%, respectively, of our 2015
homebuilding revenues. Thus, we are dependent to a significant extent on the economy and demand for housing in
those areas.

Because almost all of our customers require mortgage financing, the availability of suitable mortgage financing could
impair the affordability of our homes, lower demand for our products, and limit our ability to fully deliver our
backlog.

Our business and earnings depend on the ability of our potential customers to obtain mortgages for the purchase of our
homes. In addition, many of our potential customers must sell their existing homes in order to buy a home from us.
The tightening of credit standards and the availability of suitable mortgage financing could prevent customers from
buying our homes and could prevent buyers of our customers’ homes from obtaining mortgages they need to complete
that purchase, either of which could result in our potential customers’ inability to buy a home from us. If our potential
customers or the buyers of our customers’ current homes are not able to obtain suitable financing, the result could have
a material adverse effect on our sales, profitability, stock performance, ability to service our debt obligations and
future cash flows.

If our ability to sell mortgages to investors is impaired, we may be required to fund these commitments ourselves, or
may not be able to originate loans at all.

5
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Our mortgage banking business sells all of the loans it originates into the secondary market usually, within 30 days
from the date of closing, and has up to approximately $150 million available under a repurchase agreement to fund
mortgage closings. See “Management’s Discussion and Analysis of Financial Condition and Results of Operations –
Liquidity and Capital Resources” in Item 7 of this Form 10-K for more information about the repurchase agreement. In
the event that disruptions to the secondary markets tighten or eliminate the available liquidity within the secondary
markets for mortgage loans, or the underwriting requirements by our secondary market investors continue to become
more stringent, our ability to sell future mortgages could decline and we could be required, among other things, to
fund our commitments to our buyers with our own financial resources, which is limited, or require our home buyers to
find another source of financing. The result of such secondary market disruption could have a material adverse effect
on our sales, profitability, stock performance, ability to service our debt obligations and future cash flows.

If the market value of our inventory or controlled lot position declines, our profit could decrease and we may incur
losses.

Inventory risk can be substantial for homebuilders. The market value of building lots and housing inventories can
fluctuate significantly as a result of changing market conditions. In addition, inventory carrying costs can be
significant and can result in losses in a poorly performing project or market. We must, in the ordinary course of our
business, continuously seek and make acquisitions of lots for expansion into new markets as well as for replacement
and expansion within our current markets, which is generally accomplished by us entering fixed price purchase
agreements and paying forfeitable deposits under the purchase agreements to developers for the contractual right to
acquire the lots. In the event of adverse changes in economic or market conditions, we may cease further building
activities in certain communities or restructure existing purchase agreements, resulting in forfeiture of some or all of
any remaining land contract deposit paid to the developer. We may also have significant impairments of land under
development. The forfeiture of land contract deposits or inventory impairments may result in a loss that could have a
material adverse effect on our profitability, stock performance, ability to service our debt obligations and future cash
flows.

If the underwriting quality of our mortgage originations is found to be deficient, our profit could decrease and we may
incur losses.

We originate several different loan products to our customers to finance the purchase of their home. We sell all of the
loans we originate into the secondary mortgage market generally within 30 days from origination. All of the loans that
we originate are underwritten to the standards and specifications of the ultimate investor. Insofar as we underwrite our
originated loans to those standards, we bear no increased concentration of credit risk from the issuance of loans,
except in certain limited instances where early payment default occurs. In the event that a substantial number of the
loans that we have originated fall into default and the investors to whom we sold the loans determine that we did not
underwrite the loans in accordance with their requirements, we could be required to repurchase the loans from the
investor or indemnify the investor for any losses incurred. Any resulting losses could have a material adverse effect on
our profitability, stock performance, ability to service our debt obligations and future cash flows.

We may be subject to claims on mortgage loans sold to third parties.

Our mortgage banking operations may be responsible for losses associated with mortgage loans originated and sold to
investors in the event of errors or omissions relating to certain representations and warranties that the loans sold meet
certain requirements, including representations as to underwriting standards, the type of collateral, the existence of
primary mortgage insurance, and the validity of certain borrower representations in connection with the loan. The
resolution of claims related to alleged breaches of these representations and warranties and repurchase claims could
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have a material adverse effect on our financial condition, cash flows and results of operations and could result in
losses that exceed existing estimates and accruals. Because of the uncertainties inherent in estimating these matters,
there can be no assurance that any amounts reserved will be adequate or that any potential inadequacies will not have
a material adverse effect on our results of operations.

Our inability to secure and control an adequate inventory of lots could adversely impact our operations.

The results of our homebuilding operations depend upon our continuing ability to control an adequate number of
homebuilding lots in desirable locations. There can be no assurance that an adequate supply of building lots will
continue to be available to us on terms similar to those available in the past, or that we will not be required to devote a
greater amount of capital to controlling building lots than we have historically. An insufficient supply of building lots
in one or more of our markets, an inability of our developers to deliver finished lots in a timely fashion due to their
inability to secure financing to fund development activities or for other reasons, or our inability to purchase or finance
building lots on reasonable terms could have a material adverse effect on our sales, profitability, stock performance,
ability to service our debt obligations and future cash flows.

Volatility in the credit and capital markets may impact our ability to access necessary financing.

If we require working capital greater than our operations provide, we may be required to obtain alternative financing,
which might not be available on terms that are favorable or acceptable. If we are required to seek financing to fund our
working capital requirements, volatility in credit or capital markets may restrict our flexibility to access financing. If
we are at any time unsuccessful in obtaining sufficient capital to fund our planned homebuilding expenditures, we
may experience a substantial delay in the

6
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completion of homes then under construction, or we may be unable to control or purchase finished building lots. Any
delay could result in cost increases and could have a material adverse effect on our sales, profitability, stock
performance, ability to service our debt obligations and future cash flows.

Our mortgage banking operations depend in part on the availability, cost and other terms of mortgage financing
facilities, and may be adversely affected by any shortage or increased cost of such financing. Additional or
replacement financing might not be available on terms that are favorable or acceptable. Our mortgage banking
operations are also dependent upon the securitization market for mortgage-backed securities, and could be materially
adversely affected by any fluctuation or downturn in such market.

Our current indebtedness may impact our future operations.

Our existing indebtedness contains restrictive covenants and any future indebtedness may also contain such covenants.
These covenants include, or could include, restrictions on our ability to create, incur, assume or guarantee secured
debt, enter into sale and leaseback transactions and conditions related to mergers and/or the sale of assets. Substantial
losses by us or other action or inaction by us or our subsidiaries could result in the violation of one or more of these
covenants, which could result in decreased liquidity or a default on our current or future indebtedness, thereby having
a material adverse effect on our sales, profitability, stock performance, ability to service our debt obligations and
future cash flows.

Government regulations and environmental matters could negatively affect our operations.

We are subject to various local, state and federal statutes, ordinances, rules and regulations concerning zoning,
building design, construction and similar matters, including local regulations that impose restrictive zoning and
density requirements in order to limit the number of homes that can eventually be built within the boundaries of a
particular area. These regulations may further increase the cost to produce and market our products. In addition, we
have from time to time been subject to, and may also be subject in the future to, periodic delays in our homebuilding
projects due to building moratoriums in the areas in which we operate or delays in receiving the necessary
governmental approvals. Changes in regulations that restrict homebuilding activities in one or more of our principal
markets could have a material adverse effect on our sales, profitability, stock performance, ability to service our debt
obligations and future cash flows.

In addition, new housing developments are often subject to various assessments or impact fees for schools, parks,
streets, highways and other public improvements. The cost of these assessments is subject to substantial change and
could cause increases in the construction cost of our homes, which, in turn, could reduce our profitability.

We are also subject to a variety of local, state and federal statutes, ordinances, rules and regulations concerning the
protection of health and the environment. We are subject to a variety of environmental conditions that can affect our
business and our homebuilding projects. The particular environmental laws that apply to any given homebuilding site
vary greatly according to the location and environmental condition of the site and the present and former uses of the
site and adjoining properties. Environmental laws and conditions may result in delays, cause us to incur substantial
compliance and other costs, or prohibit or severely restrict homebuilding activity in certain environmentally sensitive
regions or areas, thereby adversely affecting our sales, profitability, stock performance, ability to service our debt
obligations and future cash flows.

Increased regulation of the mortgage industry could harm our future sales and earnings.
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The mortgage industry remains under intense scrutiny and continues to face increasing regulation at the federal, state
and local level. Potential changes to federal laws and regulations could have the effect of limiting the activities of
FNMA and FHLMC, the entities that provide liquidity to the secondary mortgage market, which could lead to
increases in mortgage interest rates. Tighter underwriting requirements and fee restrictions and the increasingly
complex regulatory environment may negatively impact our mortgage loan origination business in the form of lower
demand, decreased revenue and increased operating costs.

We are an approved seller/servicer of FNMA mortgage loans and an approved seller/issuer of GNMA, FHLMC, VA
and FHA mortgage loans, and are subject to all of those agencies’ rules and regulations. Any significant impairment of
our eligibility to sell/service these loans could have a material adverse impact on our mortgage operations. In addition,
we are subject to regulation at the state and federal level with respect to specific origination, selling and servicing
practices including the Real Estate Settlement and Protection Act. Adverse changes in governmental regulation may
have a negative impact on our mortgage loan origination business.

We face competition in our homebuilding and mortgage banking operations.

The homebuilding industry is highly competitive. We compete with numerous homebuilders of varying size, ranging
from local to national in scope, some of whom have greater financial resources than we do. We face competition:

●for suitable and desirable lots at acceptable prices;
●from selling incentives offered by competing builders within and across developments; and
●from the existing home resale market.

7
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Our homebuilding operations compete primarily on the basis of price, location, design, quality, service and reputation.

The mortgage banking industry is also competitive. Our main competition comes from national, regional and local
mortgage bankers, credit unions, banks and mortgage brokers in each of these markets. Our mortgage banking
operations compete primarily on the basis of customer service, variety of products offered, interest rates offered,
prices of ancillary services and relative financing availability and costs.

We might not be able to continue to compete successfully in our homebuilding or mortgage banking operations. An
inability to effectively compete may have an adverse impact on our sales, profitability, stock performance, ability to
service our debt obligations and future cash flows.

A shortage of building materials or labor, or increases in materials or labor costs may adversely impact our operations.

The homebuilding business has from time to time experienced building material and labor shortages, including
shortages in insulation, drywall, certain carpentry work and concrete, as well as fluctuating lumber prices and supply.
In addition, strong construction market conditions could restrict the labor force available to our subcontractors and us
in one or more of our markets. Significant increases in costs resulting from these shortages, or delays in construction
of homes, could have a material adverse effect on our sales, profitability, stock performance, ability to service our debt
obligations and future cash flows.

We rely on subcontractors to construct our homes. The failure of our subcontractors to properly construct our homes
may be costly.

We engage subcontractors to perform the actual construction of our homes. Despite our quality control efforts, we
may discover that our subcontractors have engaged in improper construction practices. The occurrence of such events
could require us to repair the homes in accordance with our standards and as required by law. The cost of satisfying
our legal obligations in these instances may be significant, and we may be unable to recover the cost of repair from
subcontractors, suppliers and insurers.

Product liability litigation and warranty claims may adversely impact our operations.

Construction defect and home warranty claims are common and can represent a substantial risk for the homebuilding
industry. The cost of insuring against construction defect and product liability claims, as well as the claims
themselves, can be high. In addition, insurance companies limit coverage offered to protect against these claims.
Further restrictions on coverage availability, or significant increases in premium costs or claims, could have a material
adverse effect on our financial results.

We are subject to litigation proceedings that could harm our business if an unfavorable ruling were to occur.

From time to time, we may become involved in litigation and other legal proceedings relating to claims arising from
our operations in the normal course of business. As described in, but not limited to, Item 3, “Legal Proceedings” of this
Form 10-K, we are currently subject to certain legal proceedings. Litigation is subject to inherent uncertainties, and
unfavorable rulings may occur. These or other litigation or legal proceedings could materially affect our ability to
conduct our business in the manner that we expect or otherwise adversely affect us should an unfavorable ruling
occur.
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Our failure to maintain the security of our electronic and other confidential information could expose us to liability
and materially adversely affect our financial condition and results of operations.

Privacy, security, and compliance concerns have continued to increase as technology has evolved. As part of our
normal business activities, we collect and store certain confidential information, including personal information of
homebuyers/borrowers and information about employees, vendors and suppliers. This information is entitled to
protection under a number of federal and state laws. We may share some of this information with vendors who assist
us with certain aspects of our business, particularly our mortgage and title businesses. Our failure to maintain the
security of the data we are required to protect, including via the penetration of our network security and the
misappropriation of confidential and personal information, could result in business disruption, damage to our
reputation, financial obligations to third parties, fines, penalties, regulatory proceedings and private litigation with
potentially large costs, and also in deterioration in customers’ confidence in us and other competitive disadvantages,
and thus could have a material adverse effect on our sales, profitability, stock performance, ability to service our debt
obligations and future cash flows.

Weather-related and other events beyond our control may adversely impact our operations.

Extreme weather or other events, such as significant snowfalls, hurricanes, tornadoes, earthquakes, forest fires, floods,
terrorist attacks or war may affect our markets, our operations and our profitability. These events may impact our
physical facilities or those of our suppliers or subcontractors, causing us material increases in costs, or delays in
construction of homes, which could have a material adverse effect upon our sales, profitability, stock performance,
ability to service our debt obligations and future cash flows.

8

Edgar Filing: NVR INC - Form 10-K

21



Table of Contents

Item 1B.Unresolved Staff Comments.  
None.

Item 2.Properties.
Our corporate offices are located in Reston, Virginia, where we currently lease approximately 61,000 square feet of
office space. The current corporate office lease expires in April 2026.

In connection with the operation of the homebuilding segment, we lease production facilities in the following six
locations: Thurmont, Maryland; Burlington County, New Jersey; Farmington, New York; Kings Mountain, North
Carolina; Darlington, Pennsylvania; and Portland, Tennessee. These facilities range in size from approximately 40,000
square feet to 400,000 square feet and total approximately one million square feet. Each of these leases contains
various options for extensions of the lease and for the purchase of the facility. The Portland, Thurmont and
Farmington leases expire in 2019, the Kings Mountain lease expires in 2022, the Burlington County lease expires in
2024 and the Darlington lease expires in 2025. In addition, we own a production facility with approximately 100,000
square feet in Dayton, Ohio. Our plant utilization was 40% and 35% of total capacity in 2015 and 2014, respectively.

In connection with both our homebuilding and mortgage banking businesses, we also lease office space in multiple
locations for homebuilding divisional offices and mortgage banking and title services branches under leases expiring
at various times through 2025, none of which are individually material to our business. We anticipate that, upon
expiration of existing leases, we will be able to renew them or obtain comparable facilities on terms acceptable to us.

Item 3.Legal Proceedings.
In June 2010, we received a Request for Information from the United States Environmental Protection Agency (“EPA”)
pursuant to Section 308 of the Clean Water Act. The request sought information about storm water discharge practices
in connection with homebuilding projects completed or underway by us in New York and New Jersey. We cooperated
with this request, and provided information to the EPA. We were subsequently informed by the United States
Department of Justice (“DOJ”) that the EPA forwarded the information on the matter to the DOJ, and the DOJ requested
that we meet with the government to discuss the status of the case. Meetings took place in January 2012, August 2012
and November 2014 with representatives from both the EPA and DOJ. We have continued discussions with the EPA
and DOJ and are presently engaged in settlement discussions with them. Any settlement is expected to include
injunctive relief and payment of a civil penalty. Although there can be no assurance that a settlement will be reached,
we recorded a liability and corresponding expense associated with an estimated civil penalty amount on the
accompanying consolidated financial statements in 2015.

We are also involved in various other litigation arising in the ordinary course of business. In the opinion of
management, and based on advice of legal counsel, this litigation is not expected to have a material adverse effect on
our financial position, results of operations or cash flows. Legal costs incurred in connection with outstanding
litigation are expensed as incurred.

Item 4. Mine Safety Disclosures.
None.
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Executive Officers of the Registrant

Name Age Positions
Paul C. Saville 60 President and Chief Executive Officer of NVR
Daniel D. Malzahn 46 Vice President, Chief Financial Officer and Treasurer of NVR
Robert W. Henley 49 President of NVRM
Eugene J. Bredow 46 Vice President and Controller of NVR
Jeffrey D. Martchek 50 President of Homebuilding Operations of NVR

Paul C. Saville was named President and Chief Executive Officer of NVR effective July 1, 2005. Mr. Saville has been
employed by NVR since 1981.

Daniel D. Malzahn was named Vice President, Chief Financial Officer and Treasurer of NVR effective February 20,
2013. Prior to February 20, 2013, Mr. Malzahn was Vice President of Planning and Investor Relations of NVR since
February 1, 2004.  Mr. Malzahn has been employed by NVR since 1994.

Robert W. Henley was named President of NVRM effective October 1, 2012. Mr. Henley had been serving as interim
acting President of NVRM since June 1, 2012. Prior to June 1, 2012, Mr. Henley served as Vice President and
Controller of NVR since July 1, 2005.  Mr. Henley has been employed by NVR since 1994.

Eugene J. Bredow was named Vice President and Controller of NVR effective June 1, 2012. Prior to June 1, 2012,
Mr. Bredow was the Vice President of Internal Audit and Corporate Governance of NVR since January 2008.  Mr.
Bredow has been employed by NVR since 2004.

Jeffrey D. Martchek was named President of Homebuilding Operations of NVR effective January 1, 2016.  Prior to
January 1, 2016, Mr. Martchek was Area President for the Maryland and Virginia homebuilding operations since
February 2011. Mr. Martchek was Area President of NVR’s Mid East homebuilding operations from October 2008
until January 2011.  Mr. Martchek has been employed by NVR since 1988.
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PART II

Item 5.Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities.

Our shares of common stock are listed and principally traded on the New York Stock Exchange under the ticker
symbol “NVR.” The following table sets forth the high and low prices per share for our common stock for each fiscal
quarter during the years ended December 31, 2015 and 2014:

High Low
Prices per share:
2015
Fourth Quarter $1,721.95 $1,500.23
Third Quarter $1,610.00 $1,317.23
Second Quarter $1,387.40 $1,292.11
First Quarter $1,377.76 $1,187.84
2014
Fourth Quarter $1,284.50 $1,050.95
Third Quarter $1,200.00 $1,040.83
Second Quarter $1,173.78 $1,027.00
First Quarter $1,220.95 $991.05

As of the close of business on February 12, 2016, there were 287 shareholders of record.

We have never paid a cash dividend on our shares of common stock and have no current intention to do so in the
future.

We had two share repurchase authorizations outstanding during the quarter ended December 31, 2015. On February
18, 2015 and November 4, 2015, we publicly announced the Board of Directors’ approval for us to repurchase our
outstanding common stock in one or more open market and/or privately negotiated transactions, up to an aggregate of
$300 million per authorization. The repurchase authorizations do not have expiration dates. The following table
provides information regarding common stock repurchases during the quarter ended December 31, 2015:

Period Total Number

of Shares

Purchased

Average

Price Paid

per Share

Total Number of

Shares Purchased

as Part of Publicly

Announced Plans

or Programs

Maximum Number

(or Approximate
Dollar Value) of

Shares that May Yet

Be Purchased Under

the Plans or
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Programs
October 1 - 31, 2015 74,393 $1,548.99 74,393 $ 91,900,607
November 1 - 30, 2015 17,827 $1,630.34 17,827 $ 362,836,550
December 1 - 31, 2015 14,339 $1,647.45 14,339 $ 339,213,700
Total 106,559 $1,575.85 106,559
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STOCK PERFORMANCE GRAPH

COMPARISON OF CUMULATIVE TOTAL EQUITYHOLDER RETURN ON EQUITY

The following chart graphs our performance in the form of cumulative total return to holders of our common stock
since December 31, 2010 in comparison to the Dow Jones US Home Construction Index, the S&P 500 Index and the
Dow Jones US Industrial Average Index for that same period, assuming that $100 was invested in NVR stock and the
indices on December 31, 2010.

For the Year Ended December 31,
Comparison of 5 Year Cumulative Total Return 2010 2011 2012 2013 2014 2015
NVR, Inc. $100 $99 $133 $148 $185 $238
Dow Jones US Industrial Average $100 $108 $106 $155 $170 $171
S&P 500 $100 $102 $118 $157 $178 $181
Dow Jones US Home Construction $100 $97 $177 $195 $211 $232
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Item 6.Selected Financial Data. 
(in thousands, except per share amounts)
The following tables set forth selected consolidated financial data. The selected income statement and balance sheet
data have been derived from our consolidated financial statements for each of the periods presented and are not
necessarily indicative of results of future operations. The selected financial data should be read in conjunction with,
and are qualified in their entirety by, the accompanying consolidated financial statements and related notes included
herein.

Year Ended December 31,
2015 2014 2013 2012 2011

Consolidated income statement data:
Homebuilding data:
Revenues $5,065,200 $4,375,059 $4,134,481 $3,121,244 $2,611,195
Gross profit 946,418 806,473 710,277 545,605 445,570
Mortgage Banking data:
Mortgage banking fees 93,808 69,509 76,786 63,406 47,954
Interest income 6,485 4,940 4,983 4,504 5,702
Interest expense 641 549 545 546 875
Consolidated data:
Net income 382,927 281,630 266,477 180,588 129,420
Earnings per share:
Basic $95.21 $65.83 $56.25 $36.04 $23.66
Diluted $89.99 $63.50 $54.81 $35.12 $23.01
Weighted average number of shares outstanding:
Basic 4,022 4,278 4,737 5,011 5,469
Diluted 4,255 4,435 4,862 5,142 5,624

December 31,
2015 2014 2013 2012 2011

Consolidated balance sheet data:
Homebuilding inventory $1,006,526 $869,486 $738,565 $678,131 $533,150
Contract land deposits, net 343,295 294,676 236,885 191,538 131,930
Total assets 2,515,131 2,351,335 2,486,148 2,604,842 1,779,485
Notes and loans payable (1) 599,260 599,166 599,190 599,745 1,613
Shareholders’ equity 1,239,165 1,124,255 1,261,352 1,480,477 1,374,799
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