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FORWARD-LOOKING STATEMENTS

This Annual Report on Form 10-K (this “Annual Report”) includes certain “forward-looking statements.” These
statements can be identified by the use of forward-looking terminology including “may,” “intend,” “believe,” “expect,”
“anticipate,” “estimate,” “continue,” or other similar words. The statements regarding (i) estimated capital expenditures as a
result of required audits or required operational changes or other environmental and regulatory liabilities, (ii) our
expectations regarding annual EBITDA contributions from our multi-year, self-help program, (iii) our anticipated

levels of, use and effectiveness of derivatives to mitigate our exposure to crude oil price changes, natural gas price
changes and fuel products price changes, (iv) estimated costs of complying with the U.S. Environmental Protection
Agency’s (“EPA”) Renewable Fuel Standard, including the prices paid for Renewable Identification Numbers (“RINs”),
(v) our ability to meet our financial commitments, minimum quarterly distributions to our unitholders, debt service
obligations, debt instrument covenants, contingencies and anticipated capital expenditures and (vi) our access to

capital to fund capital expenditures and our working capital needs and our ability to obtain debt or equity financing on
satisfactory terms, as well as other matters discussed in this Annual Report that are not purely historical data, are
forward-looking statements. These forward-looking statements are based on our current expectations and beliefs
concerning future developments and their potential effect on us. While management believes that these

forward-looking statements are reasonable as and when made, there can be no assurance that future developments
affecting us will be those that we anticipate. All comments concerning our expectations for future sales and operating
results are based on our forecasts for our existing operations and do not include the potential impact of any future
acquisitions. Our forward-looking statements involve significant risks and uncertainties (some of which are beyond

our control) and assumptions that could cause actual results to differ materially from our historical experience and our
present expectations or projections. Known material factors that could cause our actual results to differ from those in
the forward-looking statements are those described in Part I, Item 1A “Risk Factors” of this Annual Report. Readers are
cautioned not to place undue reliance on forward-looking statements, which speak only as of the date hereof. We
undertake no obligation to publicly update or revise any forward-looking statements after the date they are made,
whether as a result of new information, future events or otherwise.

References in this Annual Report to “Calumet Specialty Products Partners, L.P.,” “Calumet,” “the Company,” “we,” “our,” “us
like terms refer to Calumet Specialty Products Partners, L.P. and its subsidiaries. References to “Predecessor” in this
Annual Report refer to Calumet Lubricants Co., Limited Partnership and its subsidiaries, the assets and liabilities of
which were contributed to Calumet Specialty Products Partners, L.P. and its subsidiaries upon the completion of our
initial public offering in 2006. References in this Annual Report to “our general partner” refer to Calumet GP, LL.C, the
general partner of Calumet Specialty Products Partners, L.P.

EEINT3
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PART1
Items 1 and 2. Business and Properties
Overview
We are a leading independent producer of high-quality, specialty hydrocarbon products in North America. We are
headquartered in Indianapolis, Indiana, and own specialty and fuel products facilities primarily located in northwest
Louisiana, northwest Wisconsin, northern Montana, western Pennsylvania, Texas, New Jersey and eastern Missouri.
We own and lease oilfield services locations in Texas, Oklahoma, Louisiana, Arkansas, Colorado, Utah, Wyoming,
Montana, New Mexico, New York, North Dakota, Pennsylvania and Ohio. We own and lease additional facilities,
primarily related to production and distribution of specialty, fuel and oilfield services products, throughout the United
States (“U.S.”). Our business is organized into three segments: specialty products, fuel products and oilfield services. In
our specialty products segment, we process crude oil and other feedstocks into a wide variety of customized
lubricating oils, white mineral oils, solvents, petrolatums and waxes. Our specialty products are sold to domestic and
international customers who purchase them primarily as raw material components for basic industrial, consumer and
automotive goods. We also blend and market specialty products through our Royal Purple, Bel-Ray, TruFuel and
Quantum brands. In our fuel products segment, we process crude oil into a variety of fuel and fuel-related products,
including gasoline, diesel, jet fuel, asphalt and heavy fuel oils, and from time to time resell purchased crude oil to
third party customers. Our oilfield services segment manufactures and markets products and provides oilfield services
including drilling fluids, completion fluids and solids control services to the oil and gas exploration industry
throughout the U.S. For the year ended December 31, 2016, approximately 34.8% of our sales and 82.8% of our gross
profit were generated from our specialty products segment, approximately 61.7% of our sales and 11.8% of our gross
profit were generated from our fuel products segment and approximately 3.5% of our sales and 5.4% of our gross
profit were generated from our oilfield services segment.
Our Primary Operating Assets
Our primary operating assets consist of:

Current Feedstock

Refinery/Facility Location Xgaflire q Throughput Capacity in ~ Products
d Barrels Per Day (“bpd”™)
Shreveport Louisiana 2001 60,000 Spe01.a lty h.lbnca.t ing oils and waxes,
gasoline, diesel, jet fuel and asphalt
Superior Wisconsin 2011 45,000 Gasoline, diesel, asphalt and heavy fuel oils
Great Falls Montana 2012 25,000 Gasoline, diesel, jet fuel and asphalt
San Antonio Texas 2013 21,000 Diesel, jet fuel, gasoline, other fuel products

and solvents
Specialty solvents used principally in the
Cotton Valley Louisiana 1995 13,500 manufacture of paints, cleaners, automotive
products and drilling fluids
Specialty lubricating oils, including process
Princeton Louisiana 1990 10,000 oils, base oils, transformer oils and
refrigeration oils, and asphalt
Specialty white mineral oils, solvents,
Karns City Pennsylvania 2008 5,500 petrolatums, gelled hydrocarbons, cable
fillers and natural petroleum sulfonates
Specialty white mineral oils, compressor

Dickinson Texas 2008 1,300 lubricants, natural petroleum sulfonates and
biodiesel
Calumet Specialty products including premium
; Louisiana 2012 N/A industrial and consumer synthetic lubricants,
Packaging

fuels and solvents



Royal Purple

Bel-Ray

Missouri
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2012

New Jersey 2013

Missouri

2012

N/A

N/A

N/A

Specialty products including premium
industrial and consumer synthetic lubricants
Specialty products including premium
industrial and consumer synthetic lubricants
and greases

Specialty products including
polyolester-based synthetic lubricants
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Drilling and Oilfield Services Assets. Anchor Drilling Fluids (as defined below) manufactures and markets specialty
products and provides oilfield services including drilling fluids, completion fluids and solids control services to the oil
and gas exploration industry. We design, manufacture and package these specialty products at our locations in Texas,
Oklahoma, Louisiana, Arkansas, Colorado, Utah, Wyoming, Montana, New Mexico, New York, North Dakota,
Pennsylvania and Ohio. These locations serve the great majority of major onshore oil fields in the U.S.

Crude Oil Logistics Assets. We own and operate seven crude oil loading facilities and related assets in North Dakota
and Montana, which provide us the ability to transport crude oil directly from the point of lease into our crude oil
loading facilities, and then onto the Enbridge Pipeline System (“Enbridge Pipeline”) where it can be routed to our
Superior refinery and/or third party customers.

Storage, Distribution and Logistics Assets. We own and operate product terminals in Burnham, Illinois (“Burnham”),
Rhinelander, Wisconsin (‘“Rhinelander’’), Crookston, Minnesota (“Crookston’), and Proctor, Minnesota (“Duluth’), with
aggregate storage capacities of approximately 150,000, 166,000, 156,000 and 200,000 barrels, respectively. These
terminals, as well as additional owned and leased facilities throughout the U.S., facilitate the distribution of products
in the Upper Midwest, East Coast, West Coast and Mid-Continent regions of the U.S. and Canada.

We also use approximately 2,700 leased railcars to receive crude oil or distribute our products throughout the U.S. and
Canada. In total, we have approximately 12.9 million barrels of aggregate storage capacity at our facilities and leased
storage locations.

Business Strategies

Our management team is dedicated to improving our operations by executing the following strategies:

Maintain Sufficient Levels of Liquidity. We are actively focused on maintaining sufficient liquidity to fund our
operations and business strategies. In view of current volatility in market conditions and as part of a broader effort to
maintain an adequate level of liquidity, the board of directors of our general partner unanimously voted to suspend the
then-current quarterly cash distribution of $0.685 per unit, or $2.74 per unit on an annualized basis, effective
beginning the quarter ended March 31, 2016.

Concentrate on Stable Cash Flows. We intend to continue to focus on operating assets and businesses that generate
stable cash flows. Approximately 34.8% of our sales and 82.8% of our gross profit in 2016 were generated by the sale
of specialty products, a segment of our business which is characterized by stable customer relationships due to our
customers’ requirements for the specialized products we provide. In addition, we manage our exposure to crude oil
price fluctuations in this segment by passing on incremental feedstock costs to our specialty products customers. In
our fuel products segment, which accounted for 61.7% of our sales and 11.8% of our gross profit in 2016, we seek to
mitigate our exposure to fuel products margin volatility by generally maintaining a fuel products hedging program for
crude oil basis differentials and fuel product crack spreads. In the future, we intend to shift more of our focus to our
specialty products business to further reduce our exposure to commodity price volatility.

Develop and Expand Our Customer Relationships. Due to the specialized nature of, and the long lead-time associated
with, the development and production of many of our specialty products, our customers are incentivized to continue
their relationships with us. We believe that our larger competitors do not work with customers as we do from product
design to delivery for smaller volume specialty products like ours. We intend to continue to assist our existing
customers in their efforts to expand their product offerings, as well as marketing specialty product formulations and
services to new customers. By striving to maintain our long-term relationships with our broad base of existing
customers and by adding new customers, we seek to limit our dependence on any one portion of our customer base.
€nhance Profitability of Our Existing Assets. We have increased our focus on identifying opportunities to improve
our existing asset base and to increase our throughput, profitability and cash flows. Historical examples include
projects designed to maximize the profitability of our acquired assets, such as: (1) the enhancements at our San
Antonio refinery completed in December 2013, which allowed us to blend finished gasoline and increased the
refinery’s production capacity from 14,500 bpd to 18,000 bpd, (2) the more than doubling of esters production capacity
at our Missouri facility completed in December 2015, and (3) the increase of production capacity at our Great Falls
refinery from 10,000 bpd to 25,000 bpd, which was completed in February 2016. We intend to further increase the
profitability of our existing asset base through various low capital requirement measures which may include changing
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the product mix of our processing units, debottlenecking units as necessary to increase throughput, restarting idle
assets and reducing costs by improving operations. We also are increasing our focus on optimizing current operations
through improving reliability, product quality enhancements, product yield improvements and energy savings
initiatives.
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Disciplined Approach to Strategic and Complementary Acquisitions. Our senior management team is focused on
acquiring assets and product lines where we can enhance operations and improve profitability. In the future, we intend

to continue pursuing prudent, accretive acquisitions that will benefit our company over the long term. We intend to
reduce our leverage over time and maintain sufficient liquidity to execute our acquisition strategy. We also may

pursue strategic acquisitions of assets or agreements with third parties that offer the opportunity for operational
efficiencies, the potential for increased utilization and expansion of facilities, or the expansion of product offerings
principally in our specialty products segment. In addition, we may pursue selected acquisitions. Since 2011 we have
completed the following acquisitions to enhance and diversify our existing specialty products, fuel products and

oilfield services segments:

Superior, Wisconsin, refinery (“Superior”) — a refinery that produces and sells gasoline, diesel, asphalt and heavy fuel
oils acquired in September 2011 (“Superior Acquisition”).

Calumet Packaging, LLC (“Calumet Packaging™) — formerly known as TruSouth Oil, LLC, a specialty petroleum
packaging and distribution company acquired in January 2012.

Louisiana, Missouri, (“Missouri”) facility — an aviation and refrigerant synthetic lubricants business acquired in January
2012.

Royal Purple, Inc. (“Royal Purple™) — a leading independent formulator and marketer of specialty synthetic lubricants and
greases acquired in July 2012.

Montana Refining Company, Inc. (“Great Falls”) — a refinery that produces and sells gasoline, diesel, jet fuel and asphalt
products acquired in October 2012.

§an Antonio, Texas, refinery (“San Antonio””) — a refinery that produces and sells diesel, gasoline, jet fuel, other fuel
products and solvents acquired in January 2013.

Crude oil logistics assets — crude oil loading facilities and related assets in North Dakota and Montana acquired in
August 2013.

Bel-Ray Company, LLC (“Bel-Ray”) — a manufacturer and global distributor of high-performance synthetic lubricants
and greases acquired in December 2013.

United Petroleum, LLC assets (“United Petroleum”) — a marketer and distributor of high performance lubricants acquired
in February 2014.

ADF Holdings, Inc., the parent company of Anchor Drilling Fluids USA, Inc. (subsequently converted to Anchor
Drilling Fluids, LLC (“Anchor Drilling Fluids”’) — an independent provider and marketer of drilling fluids and completion
fluids to the oil and gas exploration industry acquired in March 2014.

Oilfield services assets — a full-service drilling fluids and solids control company with primary operations in the Eagle
Ford Marcellus and Utica shale formations acquired from Specialty Oilfield Services, Ltd. in August 2014.

Competitive Strengths

We believe that we are well positioned to execute our business strategies successfully based on the following

competitive strengths:

We Offer Our Customers a Diverse Range of Specialty Products. We offer a wide range of approximately 3,500
specialty products. We believe that our ability to provide our customers with a more diverse selection of products than
most of our competitors gives us an advantage in competing for new business. We believe that we are the only

specialty products manufacturer that produces all four of naphthenic lubricating oils, paraffinic lubricating oils, waxes
and solvents. A contributing factor in our ability to produce numerous specialty products is our ability to ship

products between our facilities for product upgrading in order to meet customer specifications.

We Have Strong Relationships with a Broad Customer Base. We have long-term relationships with many of our
customers and we believe that we will continue to benefit from these relationships. Our customer base includes more
than 4,400 active accounts and we are continually seeking new customers. No single customer accounted for more

than 10% of our consolidated sales in each of the three years ended December 31, 2016, 2015 and 2014.
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Our Facilities Have Advanced Technology. Our facilities are equipped with advanced, flexible technology that allows
us to produce high-grade specialty products and to produce fuel products that comply with low sulfur fuel regulations.
For example, our fuel products refineries have the capability to make ultra-low sulfur diesel and gasoline that meet
federally mandated low sulfur standards and the Mobile Source Air Toxic Rule II standards (“MSAT II Standards™) set
by the EPA requiring the reduction of benzene levels in gasoline. Also, unlike larger refineries which lack some of the
equipment necessary to achieve the narrow distillation ranges associated with the production of specialty products,
our operations are capable of producing a wide range of products tailored to our customers’ needs.

We Have an Experienced Management Team. Our team’s extensive experience and contacts within the refining
tndustry provide a strong foundation and focus for managing and enhancing our operations, accessing strategic asset
portfolio opportunities and constructing and enhancing the profitability of new assets.

Potential Acquisition and Divestiture Activities

Consistent with our business growth strategy, we are continuously engaged in discussions with potential sellers
regarding the possible purchase of assets and operations that are strategic and complementary to our existing
operations. These acquisition efforts may involve participation by us in processes that have been made public and
involve a number of potential buyers, commonly referred to as “auction” processes, as well as situations in which we
believe we are the only potential buyer or one of a limited number of potential buyers in negotiations with the
potential seller. These acquisition efforts often involve assets and operations which, if acquired, could have a material
effect on our financial condition and results of operations and require special financing.

Our acquisition program targets properties that management believes will be financially accretive, and we intend to
focus on targeted strategic acquisitions of specialty products assets that leverage an existing core competency and that
have an identifiable competitive advantage we can exploit as the new owner.

As part of this strategy, we are in the process of evaluating our portfolio to identify potential divestiture candidates
that are non-core to our business and which are worth more to a strategic buyer than to us, while seeking to maximize
our return on invested capital. This strategy will allow us to focus on a portfolio of core specialty products assets with
significant potential to increase our ability to generate stable to growing cash flows, optimize our assets, improve our
operating efficiency and capture increased feedstock advantages.

As we continue to seek to optimize our asset portfolio, which may include the divestiture of certain non-core assets,
we intend to redeploy capital into projects to develop assets that are better suited to our core specialty products
business strategy. During the past five years, we have invested approximately $750 million in growth projects and
joint ventures, some of which management believes in hindsight were not in line with our strategic objectives. For
example, several growth projects, such as the Dakota Prairie Refining, LLC refinery joint venture, required significant
upfront capital, which we financed, and had multiyear lead times, increasing our leverage and limiting our ability to
grow our quarterly distributions to unitholders during that time. These projects were in process during periods in
which market dynamics and return profiles changed dramatically. Going forward, we intend to tailor our approach
toward owning businesses with stable to growing cash flows. As a result, we may pursue potential arrangements with
third parties to divest certain non-core assets to enable us to further reduce the amount of our required capital
commitments and potential capital expenditures. We expect that any potential divestitures of non-core assets could
provide us with cash to reinvest in our business and repay debt, reducing our reliance on the capital markets for
sources of financing. However, as we develop our strategy with respect to our non-core assets, any changes in our key
assumptions regarding such assets may require us to record an impairment charge.

We typically do not announce a transaction until we have executed a definitive agreement. However, in certain cases
in order to protect our business interests or for other reasons, we may defer public announcement of an acquisition or
divestiture until closing or a later date. Past experience has demonstrated that discussions and negotiations regarding a
potential acquisition or divestiture can advance or terminate in a short period of time. Moreover, the closing of any
transaction for which we have entered into a definitive agreement will be subject to customary and other closing
conditions, which may not ultimately be satisfied or waived. Accordingly, we can give no assurance that our current
or future acquisition or divestiture efforts will be successful. Although we expect the acquisitions we make to be
accretive in the long term, we can provide no assurance that our expectations will ultimately be realized.
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Partnership Structure and Management

Calumet Specialty Products Partners, L.P. is a Delaware limited partnership formed on September 27, 2005. Our
general partner is Calumet GP, LLC, a Delaware limited liability company. As of March 6, 2017, we have 76,691,864
common units and 1,565,140 general partner units outstanding. Our general partner owns 2% of the Company and all
incentive distribution rights and has sole responsibility for conducting our business and managing our operations. For
more information about our general partner’s board of directors and executive officers, please read Part I1I, Item 10
“Directors, Executive Officers of Our General Partner and Corporate Governance.”
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Our Operating Assets and Contractual Arrangements

General

The following table sets forth information about our combined operations, excluding the results of operations of our
oilfield services segment. Facility production volume differs from sales volume due to changes in inventories and the
sale of purchased fuel product blendstocks, such as ethanol and biodiesel, and the resale of crude oil in our fuel
products segment. The table includes the results of operations of our United Petroleum assets commencing February

28, 2014:

Year Ended December 31,

2016 2015 % Change 2015 2014 % Change

(In bpd) (In bpd)
Total sales volume (D 140,180 126,216 11.1 % 126,216 122,852 27 %
Total feedstock runs ? 134,163 123,051 9.0 % 123,051 117,427 48 %
Facility production: @)
Specialty products:
Lubricating oils 14,697 13,325 103 % 13,325 11,836 126 %
Solvents 7427 7942 (65 )% 7,942 8934 (11.1 Y%
Waxes 1,571 1460 76 % 1460 1,510 (33 )%
Packaged and synthetic specialty products @ 2,074 1,584 309 % 1,584 1,754 (9.7 )%
Other 1,553 1,355 146 % 1,355 1,829 (259 Y%
Total specialty products 27,322 25,666 6.5 % 25,666 25,863 (0.8 )%
Fuel products:
Gasoline 37,713 37,691 0.1 % 37,691 34,221 10.1 %
Diesel 34,808 30,204 152 % 30,204 27,074 11.6 %
Jet fuel 5,306 5,157 29 % 5,157 4,799 1.5 %
Asphalt, heavy fuel oils and other 29,780 24,077 23.7 % 24,077 22,189 8.5 %
Total fuel products 107,607 97,129 10.8 % 97,129 88,283 100 %
Total facility production (3 134,929 122,795 99 % 122,795 114,146 7.6 %

Total sales volume includes sales from the production at our facilities and certain third-party facilities pursuant to
(1) supply and/or processing agreements, sales of inventories and the resale of crude oil to third party customers. Total
sales volume includes the sale of purchased fuel product blendstocks, such as ethanol and biodiesel, as components
of finished fuel products in our fuel products segment sales.
(o) Total feedstock runs represent the barrels per day of crude oil and other feedstocks processed at our facilities and at
certain third-party facilities pursuant to supply and/or processing agreements.
Total facility production represents the barrels per day of specialty products and fuel products yielded from
3) processing crude oil and other feedstocks at our facilities and at certain third-party facilities pursuant to supply
and/or processing agreements. The difference between total facility production and total feedstock runs is primarily
a result of the time lag between the input of feedstocks and the production of finished products and volume loss.
Represents production of packaged and synthetic specialty products, including the products from the Royal

“
Purple, Bel-Ray, Calumet Packaging and Missouri facilities.
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The following table sets forth information about our combined sales of principal products and services by segment.
The table includes the results of operations of our United Petroleum assets commencing February 28, 2014, and
Anchor Drilling Fluids commencing March 31, 2014:

Year Ended December 31,
2016 2015 2014
(In % of  (In % of  (In % of

millions) Sales  millions) Sales  millions) Sales
Sales of specialty products:

Lubricating oils $538.7 15.0 % $575.6 13.7 % $7484 129 %
Solvents 237.7 6.6 % 302.0 7.2 % 4852 84 %
Waxes 128.7 3.6 % 136.9 32 % 144.1 25 %
Packaged and synthetic specialty products ) 311.2 8.6 % 3166 7.5 % 3135 54 %
Other @ 36.0 1.0 % 36.7 0.9 % 38.0 0.7 %
Total 1,252.3 34.8 % 1,367.8 325 % 1,729.2 299 %
Sales of fuel products:

Gasoline 844.3 235 % 1,047.1 249 % 1,443.1 249 %
Diesel 808.4 224 % 894.8 21.2 % 1,197.4 20.7 %
Jet fuel 117.5 3.3 % 149.6 3.6 % 199.3 34 %
Asphalt, heavy fuel oils and other ®) 451.8 12.5 % 471.0 11.1 % 853.6 14.7 %
Total 2,222.0 61.7 % 2,562.5 60.8 % 3,693.4 63.7 %
Sales of oilfield services: 125.1 35 % 2825 6.7 % 368.5 64 %
Consolidated sales $3,599.4 100.0% $4,212.8 100.0% $5,791.1 100.0%

(1, Represents packaged and synthetic specialty products at the Royal Purple, Bel-Ray, Calumet Packaging and
Missouri facilities.
«2) Represents by-products, including fuels and asphalt, produced in connection with the production of specialty
products at the Princeton and Cotton Valley refineries and Dickinson and Karns City facilities.
Represents asphalt, heavy fuel oils and other products produced in connection with the production of fuels at the
() Shreveport, Superior, San Antonio and Great Falls refineries and crude oil sales from the Montana, Superior and
San Antonio refineries to third party customers.
Please read Note 17 “Segments and Related Information” in Part II, Item 8 “Financial Statements and Supplementary
Data” of this Annual Report for additional financial information about each of our segments and the geographic areas
in which we conduct business.
Shreveport Refinery
The Shreveport refinery, located o