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Filed Pursuant to Rule 424(b)(2)
Registration No. 333-165738
PROSPECTUS SUPPLEMENT
(To Prospectus Dated April 20, 2010)

4,500,000 Shares

Getty Realty Corp.

Common Stock

We are offering 4,500,000 shares of our common stock, par value $0.01 per share.

Our common stock is listed on the New York Stock Exchange under the symbol GTY. The last reported sale price of
our common stock on the New York Stock Exchange on May 13, 2010 was $22.58 per share.

Our common stock is subject to certain restrictions on ownership and transfer designed to preserve our qualification as
a real estate investment trust for federal income tax purposes. See Description of Capital Stock Ownership and
Transfer Restrictions on page 5 of the accompanying prospectus for more information about these restrictions.

Investing in our common stock involves a high degree of risk. See Risk Factors beginning on page S-8 of this
prospectus supplement, page 3 of the accompanying prospectus and page 8 of our Annual Report on

Form 10-K for the year ended December 31, 2009, which is incorporated herein by reference, to read about
factors you should consider before buying shares of our common stock.

Neither the Securities and Exchange Commission nor any state securities commission has approved or
disapproved of these securities or determined if this prospectus supplement and the accompanying prospectus
are truthful or complete. Any representation to the contrary is a criminal offense.

Per Share Total
Public offering price $ 22.00 $ 99,000,000
Underwriting discount $ 0.99 $ 4,455,000
Proceeds, before expenses, to Getty Realty Corp. $21.01 $ 94,545,000

We have granted the underwriters an option to purchase, within the 30-day period from the date of this prospectus
supplement, up to an additional 675,000 shares of our common stock to cover over-allotments.

Delivery of our common stock to purchasers is expected to occur on or about May 19, 2010.

Table of Contents 2



Edgar Filing: GETTY REALTY CORP /MD/ - Form 424B2

Joint Book-Running Managers

J.P. Morgan BofA Merrill Lynch
Co-Manager
TD Securities
The date of this prospectus supplement is May 13, 2010
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This document is in two parts. The first part is this prospectus supplement, which adds to and updates information
contained in the accompanying prospectus and the documents incorporated by reference into the accompanying
prospectus. The second part is the accompanying prospectus, which gives more general information, some of which
may not apply to this offering.
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To the extent any inconsistency or conflict exists between the information included or incorporated by reference in
this prospectus supplement and the information included or incorporated by reference in the accompanying
prospectus, the information included or incorporated by reference in this prospectus supplement updates and
supersedes the information in the accompanying prospectus.

You should rely only on the information contained in or incorporated by reference into this prospectus
supplement and the accompanying prospectus. We have not, and the underwriters have not, authorized anyone
to provide you with additional or different information. We are not making an offer of these securities in any
jurisdiction where the offer or sale is not permitted. You should not assume that the information contained in
this prospectus supplement, the accompanying prospectus or incorporated by reference herein is accurate as of
any date other than their respective dates or as of other dates which are specified in those documents. Our
business, financial condition, results of operations and prospects may have changed since those dates.

S-ii
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SUMMARY

This summary highlights information contained elsewhere or incorporated by reference in this prospectus supplement
and the accompanying prospectus. Because it is a summary, it may not contain all of the information that is important
to you. Before making a decision to invest in our common stock, you should read carefully this entire prospectus
supplement and the accompanying prospectus, including the section entitled How to Obtain More Information and
the sections entitled Risk Factors beginning on page S-8 of this prospectus supplement, page 3 of the
accompanying prospectus and page 8 of our Annual Report on Form 10-K for the year ended December 31, 2009, as
well as the documents incorporated by reference into this prospectus supplement and the accompanying prospectus.
This summary is qualified in its entirety by the more detailed information and financial statements, including the notes
thereto, appearing elsewhere in or incorporated by reference into this prospectus supplement and the accompanying
prospectus. When used in this prospectus, all references to the company,  our company,  Getty, we, us
and our refer to Getty Realty Corp. and its subsidiaries as a combined entity, except where it is made clear that
such terms mean only Getty Realty Corp. The term you refers to a prospective investor. Unless otherwise indicated,
the information in this prospectus supplement assumes no exercise of the underwriters option to purchase additional
shares of common stock from us.

Our Company

We are the leading publicly-traded real estate investment trust ( REIT ) in the United States specializing in the
ownership and leasing of retail motor fuel and convenience store properties and petroleum distribution terminals. The
operators of our properties are primarily distributors and retailers engaged in the sale of gasoline and other motor fuel
products, convenience store products, automotive repair services and fast food. Over the past decade, these lines of
business have matured into a single industry as operators increased their emphasis on co-branded locations with
multiple uses. The combination of petroleum product sales with other offerings, particularly convenience store
products, has helped provide one-stop shopping for consumers and we believe has represented an important driver
behind the industry s growth.

As of March 31, 2010, we owned 909 properties and leased 155 properties. Nine of the properties we own are
petroleum distribution terminals. Our properties are located primarily in the Northeast and the Mid-Atlantic regions in
the United States. The company owns or leases properties in New York, Massachusetts, New Jersey, Pennsylvania,
Connecticut, Maryland, Virginia, New Hampshire, Maine, Rhode Island, Texas, North Carolina, Delaware, Hawaii,
California, Florida, Ohio, Arkansas, Illinois, North Dakota and Vermont. Our typical property is used as a retail motor
fuel outlet and convenience store, and is located on between one-half and three quarters of an acre of land in a
metropolitan area. We believe our network of retail motor fuel and convenience store properties and terminal
properties across the Northeast and the Mid-Atlantic regions of the United States is unique and that comparable
networks of properties are not readily available for purchase or lease from other owners or landlords. Many of our
properties are located at highly trafficked urban intersections or conveniently close to highway entrance or exit ramps.

The sector of the real estate industry in which we operate is highly competitive, and we compete for tenants with a
large number of property owners. Our principal means of competition are rents charged in relation to the income
producing potential of the location. In addition, we expect other major real estate investors with significant capital will
continue to compete with us for attractive acquisition opportunities. These competitors include petroleum
manufacturing, distributing and marketing companies, other REITs, investment funds and private institutional
investors.

Table of Contents 7
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We are self-administered and self-managed by our experienced management team, which has over one hundred years
of combined experience in owning, leasing and managing retail motor fuel and convenience store properties. Our
executive officers are engaged exclusively in the day-to-day business of our company. We administer nearly all
management functions for our properties, including leasing, legal, data processing, finance and accounting.

S-1
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Our tenants are responsible for managing the operations conducted at the properties they rent from us and for the
payment of taxes, maintenance, repair, insurance and other operating expenses related to those properties. Our tenants
financial results are largely dependent on the performance of the petroleum marketing industry, which is highly
competitive and subject to volatility. As of March 31, 2010, we leased approximately 78% of our 1,064 owned and
leased properties on a long-term triple-net basis to Getty Petroleum Marketing Inc. ( Marketing ), a wholly-owned
subsidiary of OAO LUKaoil ( Lukoil ), one of the largest integrated oil companies in the world. Marketing operates the
petroleum distribution terminals but typically does not itself directly operate the retail motor fuel and convenience

store properties it leases from us. Rather, Marketing generally subleases our retail properties to subtenants that either
operate their gas stations, convenience stores, automotive repair services or other businesses at our properties or are
petroleum distributors who may operate our properties directly and/or sublet our properties to the operators.

The History of Our Company

Our founders started the business in 1955 with the ownership of one gasoline service station in New York City and
combined real estate ownership, leasing and management with service station operation and petroleum distribution.
We held our initial public offering in 1971 under the name Power Test Corp. We acquired, from Texaco in 1985, the
petroleum distribution and marketing assets of Getty Oil Company in the Northeast United States along with the
Getty® name and trademark in connection with our real estate and the petroleum marketing business in the United
States. We became one of the largest independent owner/operators of petroleum marketing assets in the United States,
serving retail and wholesale customers through a distribution and marketing network of Getty® and other branded
retail motor fuel and convenience store properties and petroleum distribution terminals.

Marketing was formed to facilitate the spin-off of our petroleum marketing business to our shareholders which was
completed in 1997 (the Spin-Off ). At that time, our shareholders received a tax-free dividend of one share of common
stock of Marketing for each share of our common stock. Following the Spin-Off, Marketing held the assets and
liabilities of our petroleum marketing operations and a portion of our home heating oil business, and we continued to
operate primarily as a real estate company specializing in the ownership and leasing of retail motor fuel and
convenience store properties and petroleum distribution terminals. We acquired Power Test Investors Limited
Partnership (the Partnership ) in 1998, thereby acquiring fee title to 295 properties we had previously leased from the
Partnership and which the Partnership had acquired from Texaco in 1985. We later sold the remaining portion of our
home heating oil business. As a result, we are now exclusively engaged in the ownership, leasing and management of
real estate assets, principally in the petroleum marketing industry.

Marketing was acquired by a U.S. subsidiary of Lukoil in December 2000. In connection with Lukoil s acquisition of
Marketing, we renegotiated our long-term unitary triple-net lease (the Master Lease ) with Marketing. As of March 31,
2010, Marketing leased from us 822 properties under the Master Lease and ten properties under supplemental leases
(collectively with the Master Lease, the Marketing Leases ) representing 66% of our rental income for the three months
ended March 31, 2010. 823 of the properties leased to Marketing are retail motor fuel and convenience store

properties and nine of the properties are petroleum distribution terminals. 706 of the properties leased to Marketing

are owned by us and 127 of the properties are leased by us from third parties. The Master Lease has an initial term
expiring in December 2015, and generally provides Marketing with three renewal options of ten years each and a final
renewal option of three years and ten months extending to 2049. The Master Lease is a unitary lease and, therefore,
Marketing s exercise of any renewal option can only be on an all or nothing basis. The supplemental leases have initial
terms of varying expiration dates. The Marketing Leases are triple-net leases, pursuant to which Marketing is
responsible for the payment of taxes, maintenance, repair, insurance and other operating expenses. We have licensed

the Getty® trademarks to Marketing on an exclusive basis in its marketing territory as of December 2000. We have

also licensed the trademarks to Marketing on a non-exclusive basis outside that territory, subject to a gallonage-based
royalty, although to date, Marketing has not used the trademarks outside that territory. Since a substantial portion of

our revenues are derived from the Marketing Leases, any factor that adversely affects Marketing s ability to meet its
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adverse effect on our business, financial condition, revenues, operating expenses, results of operations, liquidity,

ability to pay dividends or stock price. Marketing has made all required monthly rental payments under the Marketing
Leases when due through May 2010, although there can be no assurance that it will continue to do so. For additional
information regarding Marketing and the Marketing Leases, see Risk Factors beginning on page S-8 of this prospectus
supplement and Management s Discussion and Analysis of Financial Condition and Results of Operations General
Marketing and the Marketing Leases contained in our Quarterly Report on Form 10-Q for the quarterly period ended
March 31, 2010.

Our Competitive Strengths

Leadership Position Offers a Platform for Growth. Our position as the leading U.S. REIT in the retail motor fuel and
convenience store and petroleum distribution terminal sector allows us access to many acquisition opportunities in the
gas station and convenience store sector, including large off-market transactions, often before such opportunities are
presented to others. From time to time, we consider proposed transactions that are presented to us and, if appropriate,
enter into a non-binding letter of intent with respect to an attractive proposed transaction. As of the date of this
prospectus supplement we do not have any binding commitments or agreements relating to the acquisition of any
properties. We review potential acquisition opportunities on an ongoing basis and may have one or more potential
acquisitions under consideration at any point in time, which may be at varying stages of the negotiation and due
diligence review process. However, there can be no assurance that we will be able to successfully enter into a
definitive agreement and consummate a proposed transaction.

Well-Positioned Portfolio that is Difficult to Replicate. Our network of properties is concentrated in the Northeast and
Mid-Atlantic markets, many of which are located at highly trafficked urban intersections or conveniently close to
highway entrance or exit ramps. Based on the limited number of available locations with these features, the difficulty
of obtaining the permits necessary to operate a network of petroleum marketing properties such as ours and the
estimated replacement costs of our properties and their improvements, we believe that our portfolio could not be
replicated today on a cost-competitive basis.

Historically Stable Cash Flows Supported by Long-Term Leases. We have long-term leases with our tenants with
historically stable cash flows. Generally, we seek leases with our tenants that have an initial term of 15 years and
include provisions for rental increases during the term of the lease. As of March 31, 2010, our average lease term,
weighted by the number of underlying properties, was in excess of 14.8 years, with an average of 6.4 years remaining,
excluding renewal options. Retail motor fuel properties are an integral component of the transportation infrastructure.
Stability within the retail motor fuel and convenience store industry is driven by highly inelastic demand for
petroleum products and day-to-day consumer goods and fast foods, which supports our tenants and as a result our cash
flows.

Conservative Balance Sheet with Low Debt Ratios. We believe that following this offering, our balance sheet will
provide us with the financial capacity to fund future growth opportunities. As of March 31, 2010, our debt to total
market capitalization ratio was 22.9% and our fixed charge coverage ratio was 11.2x. In addition, we manage a
portion of our variable rate debt through the use of an interest rate swap agreement.

Experienced Management Team With Proven Track Record. Our management team has extensive experience in
owning, leasing and managing retail motor fuel and convenience store properties and long standing experience
managing our company in a highly competitive environment. In addition, we believe that our experience in managing

environmental costs has allowed us to identify and efficiently capitalize on investment opportunities.

Acquisition Strategy and Activity
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Since May 2003 we have acquired a total of 213 properties in transactions values at approximately $207 million.
These acquisition have ranged in size from a portfolio comprised of 18 properties with an aggregate value of
approximately $13 million up to a portfolio comprised of 59 properties located in various states with an aggregate
value of approximately $78 million. The transactions we have completed since 2003
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have an historical asset level cap rate between approximately 9.0% to 11.5%. These cap rates were calculated by
dividing the annual rental income for the properties by our investment in such properties. As a key component of our
growth strategy, we regularly evaluate acquisition opportunities in the gas station and convenience store sector with a
view toward acquiring properties that we believe will improve our financial performance. We review potential
acquisition opportunities on an ongoing basis and may have one or more potential acquisitions under consideration at
any point in time, which may be at varying stages of the negotiation and due diligence review process. There can be
no assurance that we will be able to successfully enter into a definitive agreement and consummate a proposed
transaction, even as to those proposed transactions for which we have entered into non-binding letters of intent. See
Use of Proceeds.

In September 2009, we acquired the real estate assets of 36 Exxon-branded gasoline stations and convenience store
properties for $49.0 million in a sale/leaseback transaction with White Oak Petroleum LLC ( White Oak ). This
transaction was financed with $24.5 million of borrowings under our credit agreement and $24.5 million of
indebtedness under a new $25.0 million term loan agreement with TD Bank, N.A.

In March 2007, we acquired 59 convenience store and retail motor fuel properties in ten states for approximately

$79.3 million from various subsidiaries of FF-TSY Holding Company II, LLC (the successor to Trustreet Properties,
Inc.) ( Trustreet ), a subsidiary of General Electric Capital Corporation. This transaction was financed with funds drawn
under our credit agreement. We subsequently acquired five additional properties from Trustreet for approximately

$5.2 million. The aggregate cost of these acquisitions, including transaction costs, was approximately $84.5 million.

Recent Developments
Changes to Management Team
On February 25, 2010, we announced that as part of our management succession process, Leo Liebowitz will
relinquish his position as our Chief Executive Officer at the our 2010 annual shareholder s meeting (the 2010 Annual
Meeting ), currently scheduled for May 20, 2010. Following the 2010 Annual Meeting, Mr. Liebowitz will continue to
serve as Chairman of our Board of Directors. David B. Driscoll became President of the company on April 1, 2010

and will be appointed as our Chief Executive Officer, effective on the date of the 2010 Annual Meeting.

S-4
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The Offering
Issuer Getty Realty Corp.
Common stock offered by us 4,500,000 shares (or 5,175,000 shares if the underwriters exercise in full

their over-allotment option)

Common stock outstanding after this 29,266,426 shares (or 29,941,426 shares if the underwriters exercise in
offering full their over-allotment option)(1)
Use of proceeds We estimate that the net proceeds from this offering to be approximately

$94.0 million (or approximately $108.2 million if the underwriters
exercise in full their over-allotment option) after deducting the
underwriting discount and our estimated offering expenses. We intend to
use the net proceeds of the offering for the acquisition of properties in the
gas station and convenience store sector, repayment or refinancing of
outstanding indebtedness under our credit agreement and general
corporate purposes. We may re-borrow amounts repaid under our credit
agreement to fund future property acquisitions and for other general
corporate purposes. See Use of Proceeds.

Risk Factors You should carefully consider all of the information in this prospectus
supplement and the accompanying prospectus, including information that
is incorporated by reference. In particular, see Risk Factors beginning on
page S-8 of this prospectus supplement, page 3 of the accompanying
prospectus and page 8 of our Annual Report on Form 10-K for the year
ended December 31, 2009 for a description of factors that you should
consider before making a decision to invest in our common stock.

New York Stock Exchange symbol GTY

Restrictions on Ownership and Transfer ~ Shares of our common stock are subject to certain restrictions on
ownership and transfer designed to preserve our qualification as a REIT
for federal income tax purposes. See Description of Capital Stock
Ownership and Transfer Restrictions in the accompanying prospectus.

2010 Annual Meeting of Shareholders Our Board of Directors has set the close of business on March 25, 2010 as
the record date for determination of shareholders entitled to receive notice
of and to vote at the 2010 Annual Meeting on May 20, 2010. Accordingly,
the shares issued in this offering will not be counted for purposes of
determining a quorum at the 2010 Annual Meeting and will not be entitled
to vote at the 2010 Annual Meeting.

(1) Does not include: (a) 17,250 shares of common stock issuable upon exercise of outstanding options;
(b) 118,200 shares of common stock issuable upon settlement of outstanding restricted stock units; and
(c) 881,800 shares of common stock reserved for future awards under our equity compensation plans.

S-5
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FORWARD-LOOKING INFORMATION

This prospectus supplement and the accompanying prospectus include and incorporate by reference forward-looking
statements that are subject to risks and uncertainties. These forward-looking statements are made in accordance with
Section 27A of the Securities Act of 1933, as amended (the Securities Act ), and Section 21E of the Securities
Exchange Act of 1934, as amended, (the Exchange Act ), and include information about possible or assumed future
results of our business, financial condition, liquidity, results of operations, plans and objectives. Statements regarding
the following subjects are forward-looking by their nature:

our business strategy;

our projected operating results;

our ability to obtain future financing arrangements;

estimates relating to our ability to make distributions to our shareholders in the future;

our understanding of our competition;

market trends;

pending acquisitions of properties;

projected capital expenditures; and

use of the proceeds of this offering.
The forward-looking statements are based on our beliefs, assumptions and expectations of our future performance.
These beliefs, assumptions and expectations can change as a result of many possible events or factors, not all of which
are known to us. If a change occurs, our business, financial condition, liquidity and results of operations may vary
materially from those expressed in our forward-looking statements. You should carefully consider these risks before
you make an investment decision with respect to our common stock, along with the following factors that could cause

actual results to vary from our forward-looking statements:

the factors referenced in the documents incorporated by reference herein, including those set forth under the
section captioned Risk Factors in our Annual Report on Form 10-K for the year ended December 31, 2009;

general volatility of the capital markets and the market price of our common stock;
owning and leasing real estate generally;

adverse developments in general business, economic or political conditions;

our material dependence on Marketing as a tenant;

the impact of Marketing s announced restructuring of its business;
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our inability to provide access to financial information about Marketing;
the modification or termination of the Marketing Leases;

Marketing paying its environmental obligations or changes in our assumptions for environmental liabilities
related to the Marketing Leases;

competition for properties and tenants;

performance of our tenants of their lease obligations, tenant non-renewal and our ability to re-let or sell vacant
properties;

the effects of taxation and change to other applicable standards or regulations;
potential exposure related to pending lawsuits and claims;

S-6
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costs of completing environmental remediation and of compliance with environmental legislation and
regulations;
our exposure to counterparty risk and our ability to effectively manage or mitigate this risk;
owning real estate primarily concentrated in the Northeast and Mid-Atlantic regions of the United States;
substantially all of our tenants depending on the same industry for their revenues;
potential future acquisitions;
losses not covered by insurance;

the impact of our electing to be treated as a REIT under the federal income tax laws, including subsequent
failure to qualify as a REIT;

our dependence on external sources of capital;

generalized credit market dislocations and contraction of available credit;

our business operations generating sufficient cash for distributions or debt service;
changes in interest rates and our ability to manage or mitigate this risk effectively;
our potential inability to pay dividends;

changes to our dividend policy;

changes in market conditions;

adverse affect of inflation;

the loss of a member or members of our management team;

the uncertainty of our estimates, judgments and assumptions associated with our accounting policies and
methods; and

terrorist attacks and other acts of violence and war.

When we use the words believes, expects, plans, projects, estimates, predicts and similar expressions, we inte
identify forward-looking statements. You should not place undue reliance on these forward-looking statements.

There are a number of risk factors associated with the conduct of our business, and the risks listed above or discussed
in the section entitled Risk Factors beginning on page S-8 of this prospectus supplement, and in the documents
incorporated by reference, may not be exhaustive. New risks and uncertainties arise from time to time, and it is
impossible for us to predict these events or how they may affect us. All forward-looking statements should be
reviewed with caution. Except to the extent required by applicable law, we undertake no obligation to, and do not
intend to, update any forward-looking statements, the factors listed above or the matters discussed in the section
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entitled Risk Factors in our Annual Report for the year ended December 31, 2009, or to publicly announce the results
of any revisions to any of the forward-looking statements contained herein to reflect future events or developments.
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RISK FACTORS

In addition to other information contained in this prospectus supplement and the accompanying prospectus, you
should carefully consider the risks described below and in the documents incorporated by reference in this prospectus
supplement and the accompanying prospectus before making an investment decision, including (i) our Annual Report
on Form 10-K for the year ended December 31, 2009 and (ii) documents we file with the Securities and Exchange
Commission (the SEC ) after the date of this prospectus supplement and which are deemed incorporated by
reference in this prospectus supplement and the accompanying prospectus. These risks are not the only ones facing
our company. Additional risks not presently known to us or that we currently deem immaterial may also impair our
business operations. Each of these risk factors could materially and adversely affect our business, financial condition,
results of operations liquidity, ability to pay dividends or stock price, and you may lose all or part of your investment.
Risks Related to our Business
We are subject to risks inherent in owning and leasing real estate.
We are subject to varying degrees of risk generally related to leasing and owning real estate many of which are
beyond our control. In addition to general risks related to owning properties used in the petroleum marketing industry,
our risks include, among others:

our liability as a lessee for long-term lease obligations regardless of our revenues,

deterioration in national, regional and local economic and real estate market conditions,

potential changes in supply of, or demand for, rental properties similar to ours,

competition for tenants and declining rental rates,

difficulty in selling or re-letting properties on favorable terms or at all,

impairments in our ability to collect rent payments when due,

increases in interest rates and adverse changes in the availability, cost and terms of financing,

the potential for uninsured casualty and other losses,

the impact of present or future environmental legislation and compliance with environmental laws,

adverse changes in zoning laws and other regulations, and

acts of terrorism and war.
Each of these factors could cause a material adverse effect on our business, financial condition, results of operations,
liquidity, ability to pay dividends or stock price. In addition, real estate investments are relatively illiquid, which

means that our ability to vary our portfolio of properties in response to changes in economic and other conditions may
be limited.
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Adverse developments in general business, economic, or political conditions could have a material adverse effect
on us.

Adverse developments in general business and economic conditions, including through recession, downturn or
otherwise, either in the economy generally or in those regions in which a large portion of our business is conducted,
could have a material adverse effect on us and significantly increase certain of the risks we are subject to. The general
economic conditions in the United States are, and for an extended period of time may be, significantly less favorable
than that of prior years. Among other effects, adverse economic conditions could depress real estate values, impact our
ability to re-let or sell our properties and have an adverse effect on our tenants level of sales and financial performance
generally. Our revenues are dependent on the economic success of our tenants and any factors that adversely impact
our tenants could also have a material adverse effect on our business, financial condition and results of operations
liquidity, ability to pay dividends or stock price.
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Because our financial results are materially dependent on the performance of Marketing, in the event that
Marketing does not perform its rental or environmental obligations under the Marketing Leases, our business,
financial condition, revenues, operating expenses, results of operations, liquidity, ability to pay dividends or stock
price could be materially adversely affected. The financial performance of Marketing has deteriorated in recent
years. No assurance can be given that Marketing will have the ability to meet its obligations under the Marketing
Leases.

Our financial results are materially dependent upon the ability of Marketing to meet its rental and environmental

obligations under the Marketing Leases. A substantial portion of our revenues (66% for the quarter ended March 31,

2010) are derived from the Marketing Leases. Accordingly, any factor that adversely affects Marketing s ability to

meet its obligations under the Marketing Leases may have a material adverse effect on our business, financial

condition, revenues, operating expenses, results of operations, liquidity, ability to pay dividends or stock price. For

additional information regarding the portion of our financial results that are attributable to Marketing, see Note 8 in
Item 1. Financial Statements and Supplementary Data Notes to Consolidated Financial Statements contained in our

Quarterly Report on Form 10-Q for the quarterly period ended March 31, 2010. Marketing has made all required

monthly rental payments under the Marketing Leases when due through May 2010, although there can be no

assurance that it will continue to do so.

For the year ended December 31, 2009, Marketing reported a significant loss, continuing a trend of reporting large
losses in recent years. As a result of Marketing s significant annual losses and the cumulative impact of those losses on
Marketing s financial position as of December 31, 2008, we previously concluded that Marketing likely does not have
the ability to generate cash flows from its business sufficient to meet its obligations as they come due in the ordinary
course through the terms of the Marketing Leases unless it shows significant improvement in its financial results,
generates sufficient liquidity through the sale of assets or otherwise, or receives financial support from Lukoil, its
parent company. As discussed in more detail below, Marketing has recently undergone a restructuring of its business.
We do not know whether Marketing will continue to be dependent on financial support from Lukoil to meet its
obligations as they become due through the terms of the Marketing Leases. Lukoil is not, however, a guarantor of the
Marketing Leases. Even though Marketing is a wholly-owned subsidiary of Lukoil, and Lukoil has provided capital to
Marketing in the past, there can be no assurance that Lukoil will provide financial support or additional capital to
Marketing in the future. If Marketing does not meet its obligations under the Marketing Leases, our business, financial
condition, revenues, operating expenses, results of operations, liquidity, ability to pay dividends or stock price may be
materially adversely affected.

In the fourth quarter of 2009, Marketing announced a restructuring of its business. We cannot predict with
certainty what impact Marketing s restructuring and other changes in its business model will have on us.

In the fourth quarter of 2009, Marketing announced a restructuring of its business. Marketing disclosed that the
restructuring included the sale of all assets unrelated to the properties it leases from us, the elimination of
parent-guaranteed debt, and steps to reduce operating costs. Marketing sold all assets unrelated to the properties it
leases from us to its affiliates, LUKOIL Pan Americas L.L.C. and LUKOIL North America LLC. Marketing paid off
debt which had been guaranteed by Lukoil with proceeds from the sale of assets to Lukoil affiliates and with financial
support from Lukoil. Marketing also announced additional steps to reduce its costs including closing two marketing
regions, eliminating jobs and exiting the direct-supplied retail gasoline business.

We believe that Marketing is exiting the direct-supplied retail gasoline business by entering into subleases with
petroleum distributors who supply their own petroleum products to our properties. Approximately 250 retail
properties, comprising substantially all of the properties in New England that we lease to Marketing, have been
subleased by Marketing to a single distributor. These properties are in the process of being rebranded BP stations and
are being supplied petroleum products under a supply contract with BP. In addition, we believe that Marketing
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In connection with its restructuring, Marketing eliminated all of the debt which had been guaranteed by Lukoil with
proceeds from the sale of assets to Lukoil affiliates and with financial support from Lukoil. We cannot predict whether
the restructuring announced by Marketing will stem Marketing s recent history of significant annual operating losses,
and whether Marketing will continue to be dependent on financial support from Lukoil to meet its obligations as they
become due through the terms of the Marketing Leases. Lukoil is not, however, a guarantor of the Marketing Leases.
Even though Marketing is a wholly-owned subsidiary of Lukoil, and Lukoil has provided capital to Marketing in the
past, there can be no assurance that Lukoil will provide financial support or additional capital to Marketing in the
future. Furthermore, Lukoil has the right to sell its ownership interest in Marketing without the Company s consent,
and we can provide no assurance that if Marketing were sold by Lukoil that the acquiror would provide financial
support to Marketing. We cannot predict with certainty what impact Marketing s restructuring and other changes in its
business model will have on us. If Marketing does not meet its obligations under the Marketing Leases, our business,
financial condition, revenues, operating expenses, results of operations, liquidity, ability to pay dividends or stock
price may be materially adversely affected.

Although we periodically receive and review the unaudited financial statements and other financial information
from Marketing, this information is not publicly available to investors. You will not have access to financial
information about Marketing provided to us by Marketing to allow you to independently assess Marketing s
financial condition or its ability to satisfy its obligations under the Marketing Leases.

We periodically receive and review Marketing s unaudited financial statements and other financial information. We
receive the financial statements and other financial information from Marketing pursuant to the terms of the
Marketing Leases. However, the financial statements and other financial information are not publicly available to
investors and Marketing contends that the terms of the Marketing Leases prohibit us from including the financial
statements and other financial information in our Annual Reports on Form 10-K, our Quarterly Reports on Form 10-Q
or in our Annual Reports to Shareholders. The financial statements and other financial information that we receive
from Marketing is unaudited and neither we, nor our auditors, have been involved with its preparation and as a result
have no assurance as to its correctness or completeness. You will not have access to financial statements and other
financial information about Marketing provided to us by Marketing to allow you to independently assess Marketing s
financial condition or its ability to satisfy its obligations under the Marketing Leases, which may put your investment
in us at greater risk of loss.

If the Marketing Leases are modified significantly or terminated, our business, financial condition, revenues,
operating expenses, results of operations, liquidity, ability to pay dividends or stock price could be materially
adversely affected.

From time to time we have held discussions with representatives of Marketing regarding potential modifications to the
Marketing Leases. These efforts have been unsuccessful to date as we have not yet reached a common understanding
with Marketing that would form a basis for modification of the Marketing Leases. From time to time, however, we
have been able to agree with Marketing on terms to allow for removal of individual properties from the Marketing
Leases as mutually beneficial opportunities arise. We intend to continue to pursue the removal of individual properties
from the Marketing Leases, and we remain open to removal of groups of properties; however, there is no fixed
agreement in place providing for removal of properties from the Marketing Leases. Accordingly, the removal of
properties from the Marketing Leases is subject to negotiation on a case-by-case basis. If Marketing ultimately
determines that its business strategy is to exit all or a portion of the properties it leases from us, it is our intention to
cooperate with Marketing in accomplishing those objectives if we determine that it is prudent for us to do so. Any
modification of the Marketing Leases that removes a significant number of properties from the Marketing Leases
would likely significantly reduce the amount of rent we receive from Marketing and increase our operating expenses.
We cannot accurately predict if, or when, the Marketing Leases will be modified; what composition of properties, if
any, may be removed from the Marketing Leases as part of any such modification; or what the terms of any agreement
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impairment charges related to our properties, or accrue for environmental liabilities as a result of the potential or
actual modification or termination of the Marketing Leases or leases with our other tenants, which may result in
material adjustments to the amounts recorded for these assets and liabilities.

As permitted under the terms of the Marketing Leases, Marketing generally can, subject to any contrary terms under
applicable third party leases, use each property for any lawful purpose, or for no purpose whatsoever. We believe that
as of May 7, 2010, Marketing had removed, or has scheduled removal of, the underground gasoline storage tanks and
related equipment at approximately 150, or 14%, of our properties and we also believe that most of these properties
are either vacant or provide negative contribution to Marketing s results. Marketing recently agreed to permit us to list
with brokers and to show to prospective purchasers and lessees 75 of the properties where Marketing has removed, or
has scheduled to remove, underground gasoline storage tanks and related equipment, and we are marketing such
properties for sale or leasing. As previously discussed, however, there is no agreement between us and Marketing on
terms for removal of properties from the Marketing Leases. In those instances where we determine that the best use
for a property is no longer as a retail motor fuel outlet, we will seek an alternative tenant or buyer for such property.
With respect to properties that are vacant or have had underground gasoline storage tanks and related equipment
removed, it may be more difficult or costly to re-let or sell such properties as gas stations because of capital costs or
possible zoning or permitting rights that are required and that may have lapsed during the period since gasoline was
last sold at the property.

We intend either to re-let or sell any properties that are removed from the Marketing Leases, whether such removal
arises consensually by negotiation or as a result of default by Marketing, and reinvest any realized sales proceeds in
new properties. We intend to offer properties removed from the Marketing Leases to replacement tenants or buyers
individually, or in groups of properties, or by seeking a single tenant for the entire portfolio of properties subject to the
Marketing Leases. In the event that properties are removed from the Marketing Leases, we cannot accurately predict
if, when, or on what terms such properties could be re-let or sold. If the Marketing Leases are significantly modified
or terminated, our business, financial condition, revenues, operating expenses, results of operations, liquidity, ability
to pay dividends or stock price may be materially adversely affected.

If it becomes probable that Marketing will not pay its environmental obligations, or if we change our assumptions
for environmental liabilities related to the Marketing Leases our business, financial condition, revenues, operating
expenses, results of operations, liquidity, ability to pay dividends stock price could be materially adversely affected.

Marketing is directly responsible to pay for (i) remediation of environmental contamination it causes and compliance
with various environmental laws and regulations as the operator of our properties, and (ii) known and unknown
environmental liabilities allocated to Marketing under the terms of the Marketing Leases and various other agreements
with us relating to Marketing s business and the properties it leases from us (collectively the Marketing Environmental
Liabilities ). However, we continue to have ongoing environmental remediation obligations at 183 retail sites and for
certain pre-existing conditions at six of the terminals we lease to Marketing. If Marketing fails to pay the Marketing
Environmental Liabilities, we may ultimately be responsible to pay directly for Marketing Environmental Liabilities
as the property owner. We do not maintain pollution legal liability insurance to protect us from potential future claims
for Marketing Environmental Liabilities. If we incur material environmental liabilities our business, financial
condition, revenues, operating expenses, results of operations, liquidity, ability to pay dividends or stock price may be
materially adversely affected. We will be required to accrue for Marketing Environmental Liabilities if we determine
that it is probable that Marketing will not meet its obligations and we can reasonably estimate the amount of the
Marketing Environmental Liabilities for which we will be directly responsible to pay, or if our assumptions regarding
the ultimate allocation methods or share of responsibility that we used to allocate environmental liabilities changes.
However, we continue to believe that it is not probable that Marketing will not pay for substantially all of the
Marketing Environmental Liabilities since we believe that Lukoil will not allow Marketing to fail to perform its rental,
environmental and other obligations under the Marketing Leases. Accordingly, we did not accrue for the Marketing
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December 31, 2009. Nonetheless, we have determined that the aggregate amount of the Marketing Environmental
Liabilities (as estimated by us) could be material to us if we were required to accrue for all of the Marketing
Environmental Liabilities in the future since we believe that as a result of any such accrual, it is reasonably possible
that we may not be in compliance with the existing financial covenants in our credit agreement and our term loan
agreement. Such non-compliance could result in an event of default under the credit agreement and the term loan
agreement which, if not cured or waived, could result in the acceleration of all of our indebtedness under our credit
agreement and our term loan agreement. If we determine that it is probable that Marketing will not meet the
Marketing Environmental Liabilities and we accrue for such liabilities, our business, financial condition, revenues,
operating expenses, results of operations, liquidity, ability to pay dividends or stock price may be materially adversely
affected.

We estimate that the aggregate Marketing Environmental Liabilities for which we may ultimately be responsible to
pay range between $13 million and $20 million, net of expected recoveries from underground storage tank funds, of
which between $6 million and $9 million relate to properties that we identified as the basis for our estimate of the
deferred rent receivable reserve. Since we generally do not have access to certain site specific information available to
Marketing, which is the party responsible for paying and managing its environmental remediation expenses at our
properties, our estimates were developed in large part by review of the limited publically available information
gathered through electronic databases and freedom of information requests and assumptions we made based on that
data and on our own experiences with environmental remediation matters. The actual aggregate Marketing
Environmental Liabilities and the actual Marketing Environmental Liabilities related to properties that we identified
as the basis for our estimate of the deferred rent receivable reserve may differ materially from our estimates and we
can provide no assurance as to the accuracy of these estimates.

Substantially all of our tenants depend on the same industry for their revenues.

We derive substantially all of our revenues from leasing, primarily on a triple-net basis, retail motor fuel and
convenience store properties and petroleum distribution terminals to tenants in the petroleum marketing industry.
Accordingly, our revenues will be dependent on the economic success of the petroleum marketing industry, and any
factors that adversely affect that industry could also have a material adverse effect on our business, financial condition
and results of operations liquidity, ability to pay dividends or stock price. The success of participants in that industry
depends upon the sale of refined petroleum products at margins in excess of fixed and variable expenses. The
petroleum marketing industry is highly competitive and volatile. Petroleum products are commodities, the prices of
which depend on numerous factors that affect supply and demand. The prices paid by our tenants and other petroleum
marketers for products are affected by global, national and regional factors. A large, rapid increase in wholesale
petroleum prices would adversely affect the profitability and cash flows of Marketing and our other tenants if the
increased cost of petroleum products could not be passed on to their customers or if automobile consumption of
gasoline were to decline significantly. Petroleum products are commodities, the prices of which depend on numerous
factors that affect the supply of and demand for petroleum products. The prices paid by Marketing and other
petroleum marketers for products are affected by global, national and regional factors. We cannot be certain how these
factors will affect petroleum product prices or supply in the future, or how in particular they will affect Marketing or
our other tenants.

Our future cash flow is dependent on the performance of our tenants of their lease obligations, renewal of existing
leases and either re-letting or selling our vacant properties.

We are subject to risks that financial distress, default or bankruptcy of our existing tenants may lead to vacancy at our
properties or disruption in rent receipts as a result of partial payment or nonpayment of rent or that expiring leases

may not be renewed. Under unfavorable general economic conditions, there can be no assurance that our tenants level
of sales and financial performance generally will not be adversely affected, which in turn, could impact the reliability
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the values of our properties that we sell may be adversely affected by unfavorable general economic conditions.
Unfavorable general economic conditions may also negatively impact our ability to re-let or sell our properties.
Numerous properties compete with our properties in attracting tenants to lease space. The number of available or
competitive properties in a particular area could have a material adverse effect on our ability to lease or sell our
properties and on the rents charged. In addition to the risk of disruption in rent receipts, we are subject to the risk of
incurring real estate taxes, maintenance, environmental and other expenses at vacant properties.

The financial distress, default or bankruptcy of our tenants may also lead to a protracted and expensive processes for
retaking control of our properties than would otherwise be the case, including, eviction or other legal proceedings
related to or resulting from the tenant s default. These risks are greater with respect to certain of our tenants who lease
multiple properties from us, such as Marketing. (For additional information regarding the portion of our financial
results that are attributable to Marketing, see Note 8 in Item 1. Financial Statements and Supplementary Data  Notes to
Consolidated Financial Statements contained in our Quarterly Report on Form 10-Q for the quarterly period ended
March 31, 2010. For additional information with respect to concentration of tenant risk, see Item 2. Management s
Discussion and Analysis of Financial Condition and Results of Operations General Marketing and the Marketing
Leases contained in our Quarterly Report on Form 10-Q for the quarterly period ended March 31, 2010.) If a tenant
files for bankruptcy protection it is possible that we would recover substantially less than the full value of our claims
against the tenant.

If our tenants do not perform their lease obligations, or we were unable to renew existing leases and promptly
recapture and re-let or sell vacant locations; or if lease terms upon renewal or re-letting were less favorable than
current lease terms, or if the values of properties that we sell are adversely affected by market conditions; or if we
incur significant costs or disruption related to or resulting from tenant financial distress, default or bankruptcy; our
cash flow could be significantly adversely affected.

Property taxes on our properties may increase without notice.

Each of the properties we own or lease is subject to real property taxes. The leases for certain of the properties that we
lease from third parties obligate us to pay real property taxes with regard to those properties. The real property taxes
on our properties and any other properties that we develop, acquire or lease in the future may increase as property tax
rates change and as those properties are assessed or reassessed by tax authorities. To the extent that our tenants are
unable or unwilling to pay such increase in accordance with their leases, our net operating expenses may increase.

We have incurred, and may incur significantly higher operating costs as a result of environmental laws and
regulations, which could reduce our profitability.

We are subject to numerous federal, state and local laws and regulations, including matters relating to the protection
of the environment. Under certain environmental laws, a current or previous owner or operator of real estate may be
liable for contamination resulting from the presence or discharge of hazardous or toxic substances or petroleum
products at, on, or under, such property, and may be required to investigate and clean-up such contamination. Such
laws typically impose liability and clean-up responsibility without regard to whether the owner or operator knew of or
caused the presence of the contaminants, or the timing or cause of the contamination, and the liability under such laws
has been interpreted to be joint and several unless the harm is divisible and there is a reasonable basis for allocation of
responsibility. For example, liability may arise as a result of the historical use of a property or from the migration of
contamination from adjacent or nearby properties. Any such contamination or liability may also reduce the value of
the property. In addition, the owner or operator of a property may be subject to claims by third parties based on injury,
damage and/or costs, including investigation and clean-up costs, resulting from environmental contamination present
at or emanating from a property. The properties owned or controlled by us are leased primarily as retail motor fuel and
convenience store properties, and therefore may contain, or may have contained, underground storage tanks ( UST or
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to regulations regarding the retirement and decommissioning or removal of long-lived assets including buildings
containing hazardous materials, USTs and other equipment. Some of the properties may be adjacent to or near
properties that have contained or currently contain USTs used to store petroleum products or other hazardous or toxic
substances. In addition, certain of the properties are on, adjacent to, or near properties upon which others have
engaged or may in the future engage in activities that may release petroleum products or other hazardous or toxic
substances. There may be other environmental problems associated with our properties of which we are unaware.
These problems may make it more difficult for us to re-let or sell our properties on favorable terms, or at all.

For additional information with respect to pending environmental lawsuits and claims, environmental remediation

costs and estimates, and Marketing and the Marketing Leases see Item 3. Legal Proceedings , Environmental Matters
contained in our Annual Report on Form 10-K for the fiscal year ended December 31, 2009 and General Marketing
and the Marketing Leases in Item 2. Management s Discussion and Analysis of Financial Condition and Results of
Operations and Note 5 in Item 1. Financial Statements Notes to Consolidated Financial Statements contained in our
Quarterly Report on Form 10-Q for the quarterly period ended March 31, 2010, each of which is incorporated by
reference herein.

We enter into leases and various other agreements which allocate responsibility for known and unknown
environmental liabilities by establishing the percentage and method of allocating responsibility between the parties.
Our tenants are directly responsible to pay for (i) remediation of environmental contamination they cause and
compliance with various environmental laws and regulations as the operators of our properties, and (ii) environmental
liabilities allocated to our tenants under the terms of our leases and various other agreements between our tenants and
us. Generally, the liability for the retirement and decommissioning or removal of USTs and other equipment is the
responsibility of our tenants. We are contingently liable for these obligations in the event that our tenants do not
satisfy their responsibilities. A liability has not been accrued for obligations that are the responsibility of our tenants
based on our tenants past histories of paying such obligations and/or our assessment of their respective financial
abilities to pay their share of such costs. However, there can be no assurance that our assessments are correct or that
our tenants who have paid their obligations in the past will continue to do so.

As of March 31, 2010, we had accrued $12.8 million as management s best estimate of the net fair value of reasonably
estimable environmental remediation costs which is comprised of $17.0 million of estimated environmental
obligations and liabilities offset by $4.2 million of estimated recoveries from state UST remediation funds, net of
allowance. Environmental exposures are difficult to assess and estimate for numerous reasons, including the extent of
contamination, alternative treatment methods that may be applied, location of the property which subjects it to
differing local laws and regulations and their interpretations, as well as the time it takes to remediate contamination. In
developing our liability for probable and reasonably estimable environmental remediation costs on a property by
property basis, we consider among other things, enacted laws and regulations, assessments of contamination and
surrounding geology, quality of information available, currently available technologies for treatment, alternative
methods of remediation and prior experience. Environmental accruals are based on estimates which are subject to
significant change, and are adjusted as the remediation treatment progresses, as circumstances change and as
environmental contingencies become more clearly defined and reasonably estimable. Adjustments to accrued
liabilities for environmental remediation costs will be reflected in our financial statements as they become probable
and a reasonable estimate of fair value can be made.

We have not accrued for approximately $1.0 million in costs allegedly incurred by the current property owner in
connection with removal of USTs and soil remediation at a property that was leased to and operated by Marketing.
We believe that Marketing is responsible for such costs under the terms of the Master Lease, and have tendered the
matter for defense and indemnification from Marketing, but Marketing had denied its liability for claims and its
responsibility to defend against, and indemnify us, for the claim. We have filed third party claims against Marketing
for indemnification in this matter. The property owner s claim for reimbursement of costs incurred and our claim for
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incurred by the owner to remove USTs and remediate contamination at the site, but, as between the company and
Marketing, Marketing was accountable for such costs under the indemnification provisions of the Master Lease. The
order on the trial court s decision was entered in February 2010, making such decision final for purposes of initiating
the limited period of time following which appeal may be taken. We believe that Marketing will appeal the decision;
however, we believe the probability that Marketing will not be ultimately responsible for the claim for clean-up costs
incurred by the current property owner is remote. It is reasonably possible that our assumption that Marketing will be
ultimately responsible for the claim may change, which may result in our providing an accrual for this matter.

It is possible that our assumptions regarding the ultimate allocation methods and share of responsibility that we used
to allocate environmental liabilities may change, which may result in adjustments to the amounts recorded for
environmental litigation accruals, environmental remediation liabilities and related assets. We will be required to
accrue for environmental liabilities that we believe are allocable to others under various other agreements if we
determine that it is probable that the counter-party will not meet its environmental obligations. We may ultimately be
responsible to directly pay for environmental liabilities as the property owner if the counterparty fails to pay them.

We cannot predict what environmental legislation or regulations may be enacted in the future, or if or how existing
laws or regulations will be administered or interpreted with respect to products or activities to which they have not
previously been applied. We cannot predict whether state UST fund programs will be administered and funded in the
future in a manner that is consistent with past practices and if future environmental spending will continue to be
eligible for reimbursement at historical recovery rates under these programs. Compliance with more stringent laws or
regulations, as well as more vigorous enforcement policies of the regulatory agencies or stricter interpretation of
existing laws which may develop in the future, could have an adverse effect on our financial position, or that of our
tenants, and could require substantial additional expenditures for future remediation.

As a result of the factors discussed above, or others, compliance with environmental laws and regulations could have a
material adverse effect on our business, financial condition, results of operations, liquidity, ability to pay dividends or
stock price.

We are defending pending lawsuits and claims and are subject to material losses.

We are subject to various lawsuits and claims, including litigation related to environmental matters, such as those
arising from leaking USTs and releases of motor fuel into the environment, and toxic tort claims. The ultimate
resolution of certain matters cannot be predicted because considerable uncertainty exists both in terms of the
probability of loss and the estimate of such loss. Our ultimate liabilities resulting from such lawsuits and claims, if

any, could cause a material adverse effect on our business, financial condition, results of operations, liquidity, ability

to pay dividends or stock price. For additional information with respect to pending environmental lawsuits and claims
and environmental remediation costs and estimates see Item 3. Legal Proceedings contained in our Annual Report on
Form 10-K for the fiscal year ended December 31, 2009 and Environmental Matters in Item 2. Management s
Discussion and Analysis of Financial Condition and Results of Operations and Note 5 in Item 1. Financial Statements
and Supplementary Data Notes to Consolidated Financial Statements contained in our Quarterly Report on

Form 10-Q for the quarterly period ended March 31, 2010, each of which is incorporated by reference herein.

A significant portion of our properties are concentrated in the Northeast and Mid-Atlantic regions of the United
States, and adverse conditions in those regions, in particular, could negatively impact our operations.

A significant portion of the properties we own and lease are located in the Northeast and Mid-Atlantic regions of the
United States. Because of the concentration of our properties in those regions, in the event of adverse economic
conditions in those regions, we would likely experience higher risk of default on payment of rent payable to us
(including under the Marketing Leases) than if our properties were more geographically diversified. Additionally, the
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properties in the event of adverse economic, political, or business developments or natural hazards that may affect the
Northeast or Mid-Atlantic United States and the ability of our lessees to make rent payments. This lack of
geographical diversification could have a material adverse effect on our business, financial condition, results of
operations, liquidity, ability to pay dividends or stock price.

We are in a competitive business.

The sector of the real estate industry in which we operate is highly competitive. Where we own properties, we
compete for tenants with a large number of real estate property owners and other companies that sublet properties. Our
principal means of competition are rents charged in relation to the income producing potential of the location. In
addition, we expect other major real estate investors, some with much greater financial resources or more experienced
personnel than we have, will compete with us for attractive acquisition opportunities. These competitors include
petroleum manufacturing, distributing and marketing companies, other REITs, investment banking firms and private
institutional investors. This competition has increased prices for properties we seek to acquire and may impair our
ability to make suitable property acquisitions on favorable terms in the future.

We are exposed to counterparty credit risk and there can be no assurances that we will manage or mitigate this risk
effectively.

We regularly interact with counterparties in various industries. The types of counterparties most common to our
transactions and agreements include, but are not limited to, landlords, tenants, vendors and lenders. Our most
significant counterparties include, but are not limited to, Marketing as our primary tenant, the members of the bank
syndicate that are counterparties to our credit agreement as our primary source of financing, which includes affiliates
of certain of the underwriters in this offering, and JPMorgan Chase, an affiliate of an underwriter in this offering, as
the counterparty to our interest rate swap agreement. The default, insolvency or other inability of a significant
counterparty to perform its obligations under an agreement or transaction, including, without limitation, as a result of
the rejection of an agreement or transaction in bankruptcy proceedings, could have a material adverse effect on us. For
additional information with respect to the bank syndicate, the credit agreement and the swap agreement, see Item 2.
Management s Discussion and Analysis of Financial Condition and Results of Operations Liquidity and Capital
Resources and Item 3. Quantitative and Qualitative Disclosures About Market Risks contained in our Quarterly
Report on Form 10-Q for the quarterly period ended March 31, 2010.

We may acquire or develop new properties, and this may create risks.

We may acquire or develop properties or acquire other real estate companies when we believe that an acquisition or
development matches our business strategies. These properties may have characteristics or deficiencies currently
unknown to us that affect their value or revenue potential. It is possible that the operating performance of these
properties may decline after we acquire them, they may not perform as expected and, if financed using debt or new
equity issuances, may result in shareholder dilution. Our acquisitions of new properties will also expose us to the
liabilities of those properties, some of which we may not be aware of at the time of acquisition. We face competition
in pursuing these acquisitions and we may not succeed in leasing newly developed or acquired properties at rents
sufficient to cover their costs of acquisition or development and operations. Newly acquired properties may require
significant management attention that would otherwise be devoted to our ongoing business. We may not succeed in
consummating desired acquisitions or in completing developments on time or within our budget. Consequences
arising from or in connection with any of the foregoing could have a material adverse effect on our business, financial
condition, results of operations, liquidity, ability to pay dividends or stock price.

We are subject to losses that may not be covered by insurance.
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future claims for environmental contamination, including the environmental liabilities that are the responsibility of our
tenants. We carry insurance against certain risks and in such amounts as we believe are customary for businesses of
our kind. However, as the costs and availability of insurance change, we may decide not to be covered against certain
losses (such as certain environmental liabilities, earthquakes, hurricanes, floods and civil disorder) where, in the
judgment of management, the insurance is not warranted due to cost or availability of coverage or the remoteness of
perceived risk. There is no assurance that our insurance against loss will be sufficient. The destruction of, or
significant damage to, or significant liabilities arising out of conditions at, our properties due to an uninsured cause
would result in an economic loss and could result in us losing both our investment in, and anticipated profits from,
such properties. When a loss is insured, the coverage may be insufficient in amount or duration, or a lessee s customers
may be lost, such that the lessee cannot resume its business after the loss at prior levels or at all, resulting in reduced
rent or a default under its lease. Any such loss relating to a large number of properties could have a material adverse
effect on our business, financial condition, results of operations, liquidity, ability to pay dividends or stock price.

Failure to qualify as a REIT under the federal income tax laws would have adverse consequences to our
shareholders.

We elected to be treated as a REIT under the federal income tax laws beginning January 1, 2001. We cannot, however,
guarantee that we will continue to qualify in the future as a REIT. We cannot give any assurance that new legislation,
regulations, administrative interpretations or court decisions will not significantly change the requirements relating to
our qualification. If we fail to qualify as a REIT, we would not be allowed a deduction for distributions to
shareholders in computing our taxable income and will again be subject to federal income tax at regular corporate
rates, we could be subject to the federal alternative minimum tax, we would be required to pay significant income
taxes and we would have less money available for our operations and distributions to shareholders. This would likely
have a significant adverse effect on the value of our securities. We could also be precluded from treatment as a REIT
for four taxable years following the year in which we lost the qualification, and all distributions to shareholders would
be taxable as regular corporate dividends to the extent of our current and accumulated earnings and profits. Loss of
our REIT status would result in an event of default that, if not cured or waived, could result in the acceleration of all
of our indebtedness under our credit agreement and term loan agreement which could have a material adverse effect
on our business, financial condition, results of operations, liquidity, ability to pay dividends or stock price.

We are dependent on external sources of capital which may not be available on favorable terms, if at all.

We are dependent on external sources of capital to maintain our status as a REIT and must distribute to our
shareholders each year at least ninety percent of our net taxable income, excluding any net capital gain. Because of
these distribution requirements, it is not likely that we will be able to fund all future capital needs, including
acquisitions, from income from operations. Therefore, we will have to continue to rely on third-party sources of
capital, which may or may not be available on favorable terms, or at all. As part of our overall growth strategy we
regularly review opportunities to acquire additional properties and we expect to continue to pursue acquisitions that
we believe will benefit our financial performance. To the extent that our current sources of liquidity are not sufficient
to fund such acquisitions we will require other sources of capital, which may or may not be available on favorable
terms or at all. We cannot accurately predict how periods of illiquidity in the credit markets, such as current market
conditions, will impact our access to or cost of capital. In addition, additional equity offerings may result in substantial
dilution of shareholders interests, and additional debt financing may substantially increase our leverage. Our access to
third-party sources of capital depends upon a number of factors including general market conditions, the market s
perception of our growth potential, our current and potential future earnings and cash distributions, covenants and
limitations imposed under our credit agreement and our term loan agreement and the market price of our common
stock.
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The United States credit markets experienced an unprecedented contraction beginning in 2007. As a result of the
tightened credit markets, we may not be able to obtain additional financing on favorable terms, or at all. If one or
more of the financial institutions that supports our credit agreement fails, we may not be able to find a replacement,
which would negatively impact our ability to borrow under our credit agreement. If the current
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pressures on credit continue or worsen, we may not be able to refinance our outstanding debt when due in March
2011, (or in March 2012 if we exercise our option to extend the term of the credit agreement for one additional year),
which could have a material adverse effect on us. We may be precluded from exercising our option to extend the term
of the credit agreement for one additional year if we are in default of the credit agreement.

Our ability to meet the financial and other covenants relating to our credit agreement and our term loan agreement

may be dependent on the performance of our tenants, including Marketing. Should our assessments, assumptions and
beliefs that affect our accounting prove to be incorrect, or if circumstances change, we may have to materially adjust
the amounts recorded in our financial statements for certain assets and liabilities, and as a result of which, we may not
be in compliance with the financial covenants in our credit agreement and our term loan agreement. We have
determined that the aggregate amount of the Marketing Environmental Liabilities (as estimated by us, based on our
assumptions and analysis of information currently available to us described in more detail above) could be material to
us if we were required to accrue for all of the Marketing Environmental Liabilities in the future since we believe that it
is reasonably possible that as a result of such accrual, we may not be in compliance with the existing financial
covenants in our credit agreement and our term loan agreement. (For additional information with respect to The
Marketing Environmental Liabilities, see Item 2. Management s Discussion and Analysis of Financial Condition and
Results of Operations General Marketing and the Marketing Leases contained in our Quarterly Report on Form 10-Q
for the quarterly period ended March 31, 2010.) If we are not in compliance with one or more of our covenants which,
if not complied with could result in an event of default under our credit agreement or our term loan agreement, there
can be no assurance that our lenders would waive such non-compliance. A default under our credit agreement or our
term loan agreement, if not cured or waived, whether due to a loss of our REIT status, a material adverse effect on our
business, financial condition or prospects, a failure to comply with financial and certain other covenants in the credit
agreement or our term loan agreement or otherwise, could result in the acceleration of all of our indebtedness under
our credit agreement and our term loan agreement. This could have a material adverse affect on our business, financial
condition, results of operations, liquidity, ability to pay dividends or stock price.

The downturn in the credit markets has increased the cost of borrowing and has made financing difficult to obtain,
which may negatively impact our business, and may have a material adverse effect on us. Lenders may require us
to enter into more restrictive covenants relating to our operations.

During 2007, the United States housing and residential lending markets began to experience accelerating default rates,
declining real estate values and increasing backlog of housing supply. The residential sector issues quickly spread
more broadly into the corporate, asset-backed and other credit and equity markets and the volatility and risk premiums
in most credit and equity markets have increased dramatically, while liquidity has decreased. These issues have
continued into the beginning of 2010. Increasing concerns regarding the United States and world economic outlook,
such as large asset write-downs at banks, volatility in oil prices, declining business and consumer confidence and
increased unemployment and bankruptcy filings, are compounding these issues and risk premiums in most capital
markets remain near historical all-time highs. These factors are precipitating generalized credit market dislocations
and a significant contraction in available credit. As a result, it is becoming increasingly difficult to obtain
cost-effective debt capital to finance new investment activity or to refinance maturing debt, and most lenders are
imposing more stringent restrictions on the terms of credit. Any future credit agreements or loan documents we
execute may contain additional or more restrictive covenants. The negative impact on the tightening of the credit
markets and continuing credit and liquidity concerns could have negative effects on our business such as (i) we could
have difficulty in acquiring or developing properties, which would adversely affect our business strategy, (ii) our
liquidity could be adversely affected, (iii) we may be unable to repay or refinance our indebtedness or (iv) we may
need to make higher interest and principal payments or sell some of our assets on unfavorable terms to fund our
liquidity needs. These negative effects may cause other material adverse effects on our business, financial condition,
results of operations, ability to pay dividends or stock price. Additionally, there is no assurance that the increased
financing costs, financing with increasingly restrictive terms or the increase in risk premiums that are demanded by
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Our business operations may not generate sufficient cash for distributions or debt service.

There is no assurance that our business will generate sufficient cash flow from operations or that future borrowings
will be available to us in an amount sufficient to enable us to make distributions on our common stock, to pay our
indebtedness, or to fund our other liquidity needs. We may not be able to repay or refinance existing indebtedness on
favorable terms, which could force us to dispose of properties on disadvantageous terms (which may also result in
losses) or accept financing on unfavorable terms.

We are exposed to interest rate risk and there can be no assurances that we will manage or mitigate this risk
effectively.

We are exposed to interest rate risk, primarily as a result of our $175.0 million credit agreement and our $25.0 million
term loan agreement. Borrowings under our credit agreement and our term loan agreement bear interest at a floating
rate. Accordingly, an increase in interest rates will increase the amount of interest we must pay under our credit
agreement and our term loan agreement. A significant increase in interest rates could also make it more difficult to
find alternative financing on desirable terms. We have entered into an interest rate swap agreement with a major
financial institution with respect to a portion of our variable rate debt outstanding under our credit agreement. We are,
and will be, exposed to interest rate risk to the extent that our aggregate borrowings floating at market rates exceed the
$45.0 million notional amount of the swap agreement. Although the swap agreement is intended to lessen the impact
of rising interest rates, it also exposes us to the risk that the other party to the agreement will not perform, the
agreement will be unenforceable and the underlying transactions will fail to qualify as a highly-effective cash flow
hedge for accounting purposes. Further, there can be no assurance that the use of an interest rate swap will always be
to our benefit. While the use of an interest rate swap agreement is intended to lessen the adverse impact of rising
interest rates, it also conversely limits the positive impact that could be realized from falling interest rates with respect
to the portion of our variable rate debt covered by the interest rate swap agreement. For additional information with
respect to interest rate risk, see Item 3. Quantitative and Qualitative Disclosures About Market Risks contained in our
Quarterly Report on Form 10-Q for the quarterly period ended March 31, 2010.

Inflation may adversely affect our financial condition and results of operations.

Although inflation has not materially impacted our results of operations in the recent past, increased inflation could
have a more pronounced negative impact on any variable rate debt we incur in the future and on our results of
operations. During times when inflation is greater than increases in rent, as provided for in our leases, rent increases
may not keep up with the rate of inflation. Likewise, even though our triple net leases reduce our exposure to rising
property expenses due to inflation, substantial inflationary pressures and increased costs may have an adverse impact
on our tenants if increases in their operating expenses exceed increases in revenue, which may adversely affect the
tenants ability to pay rent.

The loss of certain members of our management team could adversely affect our business.

We depend upon the skills and experience of our executive officers. Loss of the services of any of them could have a
material adverse effect on our business, financial condition, results of operations, liquidity, ability to pay dividends or
stock price. Except for the employment agreement with our President, David Driscoll, we do not have employment
agreements with any of our executives.

Our accounting policies and methods are fundamental to how we record and report our financial position and

results of operations, and they require management to make estimates, judgments and assumptions about matters
that are inherently uncertain.
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of operations. We have identified several accounting policies as being critical to the presentation of our financial
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judgments about matters that are inherently uncertain and because of the likelihood that
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materially different amounts would be recorded under different conditions or using different assumptions. Because of
the inherent uncertainty of the estimates, judgments and assumptions associated with these critical accounting
policies, we cannot provide any assurance that we will not make subsequent significant adjustments to our
consolidated financial statements including those included in this prospectus supplement. Estimates, judgments and
assumptions underlying our consolidated financial statements include, but are not limited to, deferred rent receivable,
income under direct financing leases, recoveries from state UST funds, environmental remediation costs, real estate
including impairment charges related to the reduction in market value of our real estate, depreciation and
amortization, impairment of long-lived assets, litigation, accrued expenses, income taxes and the allocation of the
purchase price of properties acquired to the assets acquired and liabilities assumed. For example, we have made
judgments regarding the level of environmental reserves and reserves for our deferred rent receivable relating to
Marketing and the Marketing Leases and leases with our other tenants. We may be required to reserve additional
amounts of the deferred rent receivable, record additional impairment charges related to our properties, or accrue for
environmental liabilities as a result of the potential or actual modification or termination of the Marketing Leases or
leases with our other tenants, which may result in material adjustments to the amounts recorded for these assets and
liabilities. These judgments, assumptions and allocations may prove to be incorrect and our business, financial
condition, revenues, operating expense, results of operations, liquidity, ability to pay dividends or stock price may be
materially adversely affected if that is the case.

Amendments to the Accounting Standards Codification made by the Financial Accounting Standards Board (the
FASB ) or changes in accounting standards issued by other standard-setting bodies may adversely affect our
reported revenues, profitability or financial position.

Our financial statements are subject to the application of GAAP in accordance with the Accounting Standards
Codification, which is periodically amended by the FASB. The application of GAAP is also subject to varying
interpretations over time. Accordingly, we are required to adopt amendments to the Accounting Standards
Codification or comply with revised interpretations that are issued from time-to-time by recognized authoritative
bodies, including the FASB and the SEC. Those changes could adversely affect our reported revenues, profitability or
financial position.

Terrorist attacks and other acts of violence or war may affect the market on which our common stock trades, the
markets in which we operate, our operations and our results of operations.

Terrorist attacks or other acts of violence or war could affect our business or the businesses of our tenants or of
Marketing or its parent. The consequences of armed conflicts are unpredictable, and we may not be able to foresee
events that could have a material adverse effect on us. More generally, any of these events could cause consumer
confidence and spending to decrease or result in increased volatility in the United States and worldwide financial
markets and economy. Terrorist attacks also could be a factor resulting in, or a continuation of, an economic recession
in the United States or abroad. Any of these occurrences could have a material adverse effect on our business,
financial condition, results of operations, liquidity, ability to pay dividends or stock price.

Risks Related to this Offering

The trading price of our common stock has been and may continue to be subject to wide fluctuations.

The sale price of our common stock on the NYSE has fluctuated significantly in recent quarters. Our stock price may
fluctuate in response to a number of events and factors, such as those described elsewhere in this Risk Factors section

and those events described or incorporated by reference in this prospectus supplement.

This offering may be dilutive, and there may be future dilution of our common stock.
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share, funds from operations per share and adjusted funds from operations per share. The actual amount of such
dilution cannot be determined at this time and will be based on numerous factors. Additionally, we are not restricted
from issuing additional shares of our common stock or preferred stock, including any securities that are convertible
into or exchangeable for, or that represent the right to receive, common stock or preferred stock or any substantially
similar securities in the future. The market price of our common stock could decline as a result of sales of a large
number of shares of our common stock in the market after this offering or the perception that such sales could occur.

We may be unable to pay dividends.

Under the Maryland General Corporation Law, our ability to pay dividends would be restricted if, after payment of the
dividend, (1) we would not be able to pay indebtedness as it becomes due in the usual course of business or (2) our
total assets would be less than the sum of our liabilities plus the amount that would be needed, if we were to be
dissolved, to satisfy the rights of any shareholders with liquidation preferences. There currently are no shareholders
with liquidation preferences. No assurance can be given that our financial performance in the future will permit our
payment of any dividends. (For additional information regarding Marketing and the Marketing Leases, see Item 2.
Management s Discussion and Analysis of Financial Condition and Results of Operations General Marketing and the
Marketing Leases contained in our Quarterly Report on Form 10-Q for the quarterly period ended March 31, 2010.) In
particular, our credit agreement and our term loan agreement prohibit the payments of dividends during certain events
of default. As a result of the factors described above, we may experience material fluctuations in future operating
results on a quarterly or annual basis, which could materially and adversely affect our business, stock price and ability
to pay dividends.

We may change the dividend policy of our common stock in the future.

The decision to declare and pay dividends on our common stock in the future, as well as the timing, amount and
composition of any such future dividends, will be at the sole discretion of our Board of Directors and will depend on
such factors as the Board of Directors deems relevant and the dividend paid may vary from expected amounts. Any
change in our dividend policy could adversely affect our business and the market price of our common stock. A recent
Internal Revenue Service revenue procedure allows us to satisfy the REIT income distribution requirement by
distributing up to 90% of our dividends on our common stock in shares of our common stock in lieu of paying
dividends entirely in cash. Although we reserve the right to utilize this procedure in the future, we currently have no
intent to do so. In the event that we pay a portion of a dividend in shares of our common stock, taxable

U.S. shareholders would be required to pay tax on the entire amount of the dividend, including the portion paid in
shares of common stock, in which case such shareholders might have to pay the tax using cash from other sources. If a
U.S. shareholder sells the stock it receives as a dividend in order to pay this tax, the sales proceeds may be less than
the amount included in income with respect to the dividend, depending on the market price of our common stock at
the time of the sale. Furthermore, with respect to non-U.S. shareholders, we may be required to withhold U.S. tax with
respect to such dividend, including in respect of all or a portion of such dividend that is payable in stock. In addition,
if a significant number of our shareholders sell shares of our common stock in order to pay taxes owed on dividends,
such sales would put downward pressure on the market price of our common stock.

Changes in market conditions could adversely affect the market price of our publicly traded common stock.
As with other publicly traded securities, the market price of our publicly traded common stock depends on various
market conditions, which may change from time-to-time. Among the market conditions that may affect the market

price of our publicly traded common stock are the following:

the reputation of REITs generally and the reputation of REITs with portfolios similar to us;
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an increase in market interest rates, which may lead prospective investors to demand a higher distribution rate
in relation to the price paid for publicly traded securities;

our financial condition and performance and that of our significant tenants;
the market s perception of our growth potential and potential future earnings;
the extent of institutional investor interest in us; and
general economic and financial market conditions.
We have broad discretion in the use of the net proceeds from this offering and may not use them effectively.

We will have broad discretion in the application of the net proceeds from this offering and could spend the proceeds in
ways that do not improve our results of operations or enhance the value of our common stock. Our failure to apply
these funds effectively could have a material adverse effect on our business, financial condition, results of operations,
liquidity or ability to pay dividends and cause the price of our common stock to decline.

In order to preserve our REIT status, our charter limits the number of shares a person may own, which may
discourage a takeover that could result in a premium price for our common stock or otherwise benefit our
stockholders.

Our charter, with certain exceptions, authorizes our directors to take such actions as are necessary and desirable to
preserve our qualification as a REIT for federal income tax purposes. Unless exempted by our board of directors, no
person may actually or constructively own more than 5% (by value or number of shares, whichever is more
restrictive) of the outstanding shares of our common stock or the outstanding shares of any class or series of our
preferred stock, which may inhibit large investors from desiring to purchase our stock. This restriction may have the
effect of delaying, deferring, or preventing a change in control, including an extraordinary transaction (such as a
merger, tender offer, or sale of all or substantially all of our assets) that might provide a premium price for our
common stock or otherwise be in the best interest of our stockholders. See Description of Capital Stock Ownership
and Transfer Restrictions in the accompanying prospectus.
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USE OF PROCEEDS

The net proceeds to us from this offering are expected to be approximately $94,045,000 ($108,226,750 if the
underwriters exercise their option to purchase additional shares of common stock in full), after deducting the
underwriting discount and our estimated offering expenses.

We intend to use the net proceeds of this offering for acquisition of properties in the gas station and convenience store
sector, repayment or refinancing of outstanding indebtedness under our credit agreement and general corporate
purposes. As of the date of this prospectus supplement we do not have any binding commitments or agreements
relating to the acquisition of any properties. However, we review potential acquisition opportunities on an ongoing
basis and may have one or more potential acquisitions under consideration at any point in time, which may be at
varying stages of the negotiation and due diligence review process. Any such potential transactions are subject to
substantial due diligence, the negotiation of a definitive purchase and sale agreement and ancillary agreements and the
receipt of various board of directors, governmental and other approvals. Therefore, there is significant uncertainty
whether we will be able to successfully enter into a definitive agreement and consummate a proposed transaction,
even as to those proposed transactions for which we have entered into non-binding letters of intent. Depending upon
the size of a transaction, it is possible that a transaction might impact our capital structure by diluting our existing
shareholders or increasing our total indebtedness. It is also possible that such a transaction could have a significant
impact on our financial results.

We are party to a $175.0 million amended and restated senior unsecured credit agreement which expires in March
2011 that we utilize from time to time to fund our working capital needs, including acquisitions and capital
expenditures. Subject to the terms of the credit agreement and continued compliance with its covenants, we have the
option to extend the term of the credit agreement for one additional year to March 2012. As of March 31, 2010,
borrowings under the credit agreement, were $149.2 million, bearing interest at a weighted-average effective rate of
3.1% per annum. The weighted-average effective rate is based on $104.2 million of LIBOR rate borrowings floating
at market rates plus a margin of 1.25% and $45.0 million of LIBOR rate borrowings effectively fixed at 5.44% by an
interest rate swap agreement, plus a margin of 1.25%. We had $25.8 million available under the terms of the credit
agreement as of March 31, 2010. Affiliates of J.P. Morgan Securities Inc., Merrill Lynch, Pierce, Fenner & Smith
Incorporated, Capital One Southcoast, Inc. and Santander Investment Securities Inc. are lenders under our credit
agreement and will receive a portion of the net proceeds from this offering to the extent that net proceeds are used to
pay down our credit agreement. We may re-borrow amounts repaid under our credit agreement with proceeds from
this offering to fund future property acquisitions and for other general corporate purposes.

Pending application of the net proceeds from this offering, we will invest such proceeds in interest-bearing accounts
and short-term, interest-bearing securities, which are consistent with our intention to continue to qualify for taxation

as a REIT.
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CAPITALIZATION
The following table sets forth our cash and cash equivalents and consolidated capitalization as of March 31, 2010:
on an actual basis; and
on an as adjusted basis to give effect to the sale by us of 4,500,000 shares of our common stock in this offering
at the public offering price of $22.00 per share after deducting the underwriting discount and our estimated
offering expenses.
For purposes of the following table, we have assumed no exercise by the underwriters of their over-allotment option.

This table should be read in conjunction with our consolidated financial statements and related notes incorporated by
reference in this prospectus supplement and the accompanying prospectus.

As of March 31, 2010
As
Actual Adjusted

(In thousands, except
share data)

Cash and cash equivalents $ 3,141 $ 97,186
Indebtedness:

Borrowings under credit line $ 149,200 149,200
Term loan 24,175 24,175
Total debt $ 173,375 $ 173,375

Stockholders equity:
Common stock, par value $.01 per share; shares authorized 50,000,000; shares
issued and outstanding actual 24,766,426; shares issued and outstanding as

adjusted  29,266,426(1) 248 293
Paid-in capital 259,565 353,565
Dividends paid in excess of earnings (48,960) (48,960)
Accumulated other comprehensive loss (2,690) (2,690)
Total stockholders equity 208,163 302,208
Total capitalization $ 381,538 $ 475,583

(1) Does not include: (a) 17,250 shares of common stock issuable upon exercise of outstanding options;
(b) 118,200 shares of common stock issuable upon settlement of outstanding restricted stock units; and
(c) 881,800 shares of common stock reserved for future awards under our equity compensation plans.
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SELECTED FINANCIAL DATA

The following selected financial data for the three years ended December 31, 2009 are derived from our audited
consolidated financial statements. The financial data for the three months ended March 31, 2010 and 2009 are derived
from our unaudited consolidated financial statements. In Getty s opinion the unaudited consolidated financial
statements reflect all adjustments (consisting of normal recurring accruals) necessary for a fair statement of the results
for the periods presented. Operating results for the three months ended March 31, 2010 are not necessarily indicative
of the results that may be expected for the entire year ending December 31, 2010. The data should be read in
conjunction with the consolidated financial statements, related notes, and other financial information incorporated
herein by reference.

For the Quarters

Ended March 31, For the Year Ended December 31,
2010 2009 2009 2008 2007
Revenues from rental properties $ 22,470 $ 20,643 $ 84,539 $ 82,802 $ 79,207
Operating expenses:
Rental property expenses 3,232 3,057 10,851 11,482 10,864
Impairment charges 1,135
Environmental expenses, net 1,552 2,538 8,799 7,365 8,189
General and administrative expenses 2,338 1,838 6,849 6,831 6,669
Allowance for deferred rent receivable 10,206
Depreciation and amortization expense 2,394 2,520 10,975 11,726 9,600
Total operating expenses 9,516 9,953 38,609 37,404 45,528
Operating income 12,954 10,690 45,930 45,398 33,679
Other income, net 121 133 585 403 1,923
Interest expense (1,494) (1,195) (5,091) (7,034) (7,760)
Earnings from continuing operations 11,581 9,628 41,424 38,767 27,842
Discontinued operations:
Earnings from operating activities 14 68 299 645 1,487
Gains on dispositions of real estate 310 232 5,326 2,398 4,565
Earnings from discontinued operations 324 300 5,625 3,043 6,052
Net earnings $ 11,905 $ 9,928 $ 47,049 $ 41,810 $ 33,894
Basic and diluted earnings per common share:
Earnings from continuing operations $ 047 $ 039 $ 167 $ 157 §$ 112
Earnings from discontinued operations $ 0.01 $ 0.01 $ 023 $ 012 $ 024
Net earnings $ 048 $ 040 $ 190 $ 169 $ 137
Weighted average shares outstanding:
Basic 24,766 24,766 24,766 24,766 24,765
Stock options 3 1 1 4
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Diluted 24,769 24,766 24,767 24,767 24,769
Cash dividends declared per share $ 0475 $ 0470 $ 189 $ 187 $ 185
Supplemental Non-GAAP Measures

We manage our business to enhance the value of our real estate portfolio and, as a REIT, place particular emphasis on
minimizing risk and generating cash sufficient to make required distributions to shareholders of at least ninety percent
of our taxable income each year. In addition to measurements defined by accounting principles generally accepted in

the United States of America ( GAAP ), our management also focuses on
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funds from operations available to common shareholders ( FFO ) and adjusted funds from operations available to
common shareholders (  AFFO ) to measure our performance. FFO is generally considered to be an appropriate
supplemental non-GAAP measure of the performance of REITs. FFO is defined by the National Association of Real
Estate Investment Trusts as net earnings before depreciation and amortization of real estate assets, gains or losses on
dispositions of real estate, (including such non-FFO items reported in discontinued operations), extraordinary items
and cumulative effect of accounting change. Other REITs may use definitions of FFO and/or AFFO that are different
than ours and; accordingly, may not be comparable.

We believe that FFO and AFFO are helpful to investors in measuring our performance because both FFO and AFFO
exclude various items included in GAAP net earnings that do not relate to, or are not indicative of, our fundamental
operating performance. FFO excludes various items such as gains or losses from property dispositions and
depreciation and amortization of real estate assets. In our case, however, GAAP net earnings and FFO typically
include the impact of the Revenue Recognition Adjustments comprised of deferred rental revenue (straight-line rental
revenue), the net amortization of above-market and below-market leases, and income recognized from direct financing
leases on our recognition of revenues from rental properties, as offset by the impact of related collection reserves.
GAAP net earnings and FFO from time to time may also include impairment charges and/or income tax benefits.
Deferred rental revenue results primarily from fixed rental increases scheduled under certain leases with our tenants.
In accordance with GAAP, the aggregate minimum rent due over the current term of these leases are recognized on a
straight-line (or an average) basis rather than when payment is contractually due. The present value of the difference
between the fair market rent and the contractual rent for in-place leases at the time properties are acquired is amortized
into revenue from rental properties over the remaining lives of the in-place leases. Income from direct financing leases
is recognized over the lease term using the effective interest method which produces a constant periodic rate of return
on the net investment in the leased property. Impairment of long-lived assets represents charges taken to write-down
real estate assets to fair value estimated when events or changes in circumstances indicate that the carrying amount of
the property may not be recoverable. In prior periods, income tax benefits have been recognized due to the elimination
of, or a net reduction in, amounts accrued for uncertain tax positions related to being taxed as a C-corp., rather than as
a REIT, prior to 2001.

Management pays particular attention to AFFO, a supplemental non-GAAP performance measure that we define as
FFO less Revenue Recognition Adjustment, impairment charges and income tax benefit. In management s view, AFFO
provides a more accurate depiction than FFO of our fundamental operating performance related to: (i) the impact of
scheduled rent increases under these leases; (ii) the rental revenue earned from acquired in-place leases; (iii) the

impact of rent due from direct financing leases; (iv) our rental operating expenses (exclusive of impairment charges);
and (v) our election to be treated as a REIT under the federal income tax laws beginning in 2001. Neither FFO nor
AFFO represent cash generated from operating activities calculated in accordance with GAAP and therefore these
measures should not be considered an alternative for GAAP net earnings or as a measure of liquidity.
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A reconciliation of net earnings to FFO and AFFO for the three years ended December 31, 2009 and the three months
ended March 31, 2010 and 20009 is as follows (in thousands, except per share amounts):

For the Quarters

Ended March 31, For the Year Ended December 31,
2010 2009 2009 2008 2007
Net earnings $ 11,905 $ 9928 $ 47,049 $ 41,810 $ 33,894
Depreciation and amortization of real estate
assets 2,395 2,593 11,027 11,875 9,794
Gains from dispositions of real estate (310) (269) (5,467) (2,787) (6,179)
Funds from operations 13,990 12,252 52,609 50,898 37,509
Revenue recognition adjustments (384) 2) (2,065) (2,593) (4,159)
Allowance for deferred rental revenue 10,494
Impairment charges 1,135
Adjusted funds from operations $ 13,606 $ 12,250 $ 51,679 $ 48,305 $ 43,844
Diluted per share amounts:
Earnings per share $ 048 $ 040 $ 190 $ 169 $ 137
Funds from operations per share $ 056 $ 049 $ 212 $ 206 $ 151
Adjusted funds from operations per share $ 055 $ 049 $ 209 $ 195 $ 177
Diluted weighted-average common shares
outstanding 24,769 24,766 24,767 24,767 24,769
S-27
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MATERIAL U.S. FEDERAL INCOME TAX CONSIDERATIONS

The following discussion summarizes the material U.S. federal income tax considerations relating to our taxation as a
REIT under the Internal Revenue Code (the Code ). This section also summarizes material federal income tax
considerations relating to the ownership and disposition of our Common Stock.

DLA Piper LLP (US) has reviewed this summary and is of the opinion that the discussion contained herein fairly
summarizes the federal income tax consequences that are material to a holder of our common stock. This discussion is
not exhaustive of all possible tax considerations and does not provide a detailed discussion of any state, local or
foreign tax considerations, nor does it discuss all of the aspects of federal income taxation that may be relevant to a
prospective shareholder in light of his or her particular circumstances or to shareholders (including, but not limited to,
insurance companies, tax-exempt entities, persons subject to the alternative minimum tax, financial institutions or
broker-dealers, partnerships and other pass-through entities, regulated investment companies, REITs, persons holding
our common stock as part of a hedge, straddle, conversion or other risk reduction or constructive sale transaction,
foreign corporations and persons who are not citizens or residents of the United States, U.S. expatriates and persons
whose functional currency is not the U.S. dollar) who are subject to special treatment under the U.S. federal income
tax laws.

The information in this section is based on the current provisions of the Code, current final, temporary and proposed
regulations, the legislative history of the Code, current administrative interpretations and practices of the Internal
Revenue Service, and court decisions. The reference to Internal Revenue Service interpretations and practices includes
Internal Revenue Service practices and policies reflected in private letter rulings issued to other taxpayers, which
rulings would not be binding on the Internal Revenue Service in any of its dealings with us. These sources are being
relied upon as of the date of this prospectus. No assurance can be given that future legislation, regulations,
administrative interpretations and court decisions will not significantly change current law, or adversely affect existing
interpretations of law, on which the information in this section is based. Any change of this kind could apply
retroactively to transactions preceding the date of the change in law. Even if there is no change in applicable law, no
assurance can be provided that the statements made in the following discussion will not be challenged by the Internal
Revenue Service or will be sustained by a court if so challenged.

Each prospective shareholder is advised to consult with his or her own tax advisor to determine the impact of his or
her personal tax situation on the anticipated tax consequences of our status as a REIT and the ownership and sale of
our stock. This includes the U.S. federal, state, local, and foreign income and other tax consequences of the ownership
and sale of our stock, and the potential impact of changes in applicable tax laws.

Taxation of Getty Realty Corp.

General. We have elected to be taxed as a REIT under Sections 856 through 860 of the Code, and we believe that we
have met the requirements for qualification and taxation as a REIT since our initial REIT election in 2001. We intend
to continue to operate in such a manner as to continue to so qualify, but no assurance can be given that we have
qualified or will remain qualified as a REIT. We have not requested and do not intend to request a ruling from the
Internal Revenue Service as to our current status as a REIT. However, we have received an opinion from DLA Piper
LLP (US) stating that, since the commencement of our taxable year which began January 1, 2006 through the tax year
ending December 31, 2009, we have been organized and have operated in conformity with the requirements for
qualification and taxation as a REIT under the Code, and our actual method of operation has enabled, and our
proposed method of organization and operation will enable, us to continue to meet the requirements for qualification
and taxation as a REIT, provided that we have been organized and have operated and continue to be organized and to
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operate in accordance with certain assumptions and representations made by us to DLA Piper LLP (US). It must be
emphasized that this opinion is based on various assumptions and on our representations concerning our organization
and operations, including an assumption that we qualified as a REIT at all times from January 1, 2001 through
December 31, 2005, and including representations regarding the nature of our assets and the conduct and method of
operation of our business. The opinion cannot be relied upon if any of those
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assumptions and representations later prove incorrect or the facts otherwise vary from those relied on by DLA Piper
LLP (US) in rendering the opinion. Moreover, our continued qualification and taxation as a REIT depend upon our
ability to meet, through actual annual operating results, distribution levels and diversity of stock ownership, the
various REIT qualification tests imposed under the Code, the results of which will not be reviewed by DLA Piper LLP
(US). Accordingly, no assurance can be given that the actual results of our operations will satisfy such requirements.
Additional information regarding the risks associated with our failure to qualify as a REIT is set forth under the
caption Risk Factors in this prospectus supplement.

The opinion of DLA Piper LLP (US) is based upon current law, which is subject to change either prospectively or
retroactively. Changes in applicable law could modify the conclusions expressed in the opinion. Moreover, unlike a
tax ruling (which we will not seek), this opinion is not binding on the Internal Revenue Service, and no assurance can
be given that the Internal Revenue Service could not successfully challenge our status as a REIT.

If we have qualified and continue to qualify for taxation as a REIT, we generally will not be subject to federal
corporate income taxes on that portion of our ordinary income and capital gain that we distribute (or are deemed to
distribute) currently to our shareholders. Even if we qualify as a REIT, however, we will be subject to federal income
taxes under the following circumstances. First, we will be taxed at regular corporate rates on any undistributed taxable
income, including undistributed net capital gains. Second, under certain circumstances, we may be subject to the
alternative minimum tax on certain items of tax preference. Third, if we have (i) net income from the sale or other
disposition of foreclosure property (which is, in general, property acquired by foreclosure or otherwise on default of a
loan secured by the property) which is held primarily for sale to customers in the ordinary course of business or
(i) other non-qualifying income from foreclosure property, we will be subject to tax at the highest corporate rate on
such income. Fourth, if we have net income from prohibited transactions (which are, in general, certain sales or other
dispositions of property (other than foreclosure property) held primarily for sale to customers in the ordinary course of
business), such income will be subject to a 100% tax. This 100% tax on income from prohibited transactions is
discussed in more detail below. Fifth, if we should fail to satisfy the 75% gross income test or the 95% gross income
test (as discussed below), and nonetheless have maintained our qualification as a REIT because certain other
requirements have been met, we will be subject to a 100% tax on the income attributable to the greater of the amount
by which we failed the 75% or 95% test, multiplied by a fraction intended to reflect our profitability. Sixth, if we were
to violate one or more of the REIT asset tests (as discussed below) under certain circumstances, but the violation was
due to reasonable cause and not willful neglect and we were to take certain remedial actions, we may avoid a loss of
our REIT status by, among other things, paying a tax equal to the greater of $50,000 or the highest corporate tax rate
multiplied by the net income generated by the non-qualifying asset during a specified period. Seventh, if we should
fail to distribute during each calendar year at least the sum of (i) 85% of our REIT ordinary income for such year,
(i1) 95% of our REIT capital gain net income for such year, and (iii) any undistributed taxable income (including net
capital gain) from prior years, subject to certain adjustments, we would be subject to a 4% excise tax on the excess of
such required distribution over the amounts actually distributed. Eighth, if we were to acquire any asset, directly or
indirectly, from a C corporation (i.e., a corporation generally subject to full corporate level tax) in a transaction in
which our basis in the asset is determined by reference to the basis of the asset (or any other property) in the hands of
the C corporation, and we were to recognize gain on the disposition of such asset during the 10-year period beginning
on the date on which we acquired such asset, then, to the extent of such property s built-in gain (the excess of the fair
market value of such property at the time we acquired it over the adjusted basis of such property at such time), such
gain will be subject to tax at the highest regular corporate rate applicable. We refer to this tax as the Built-in Gains
Tax. Ninth, if we fail to satisfy certain of the REIT qualification requirements under the Code (other than the gross
income and asset tests), and the failure is due to reasonable cause and not willful neglect, we may be required to pay a
penalty of $50,000 for each such failure to maintain our REIT status. Finally, if we fail to comply with the
requirements to send annual letters to certain shareholders requesting information regarding the actual ownership of
our outstanding stock and the failure was not due to reasonable cause or was due to willful neglect, we will be subject
to a $25,000 penalty or, if the failure is intentional, a $50,000 penalty.
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Activities conducted by a taxable REIT subsidiary are subject to federal income tax at regular corporate rates. In
general, a taxable REIT subsidiary may engage in activities that, if engaged in directly by a REIT, would produce
income that does not satisfy the REIT gross income tests, described below, or income that, if earned by the REIT,
would be subject to the 100% tax on prohibited transactions, also described below. A number of constraints, however,
are imposed on REITs and their taxable REIT subsidiaries to ensure that taxable REIT subsidiaries pay an appropriate
corporate-level tax on their income. For example, a taxable REIT subsidiary is subject to the earnings stripping rules
of the Code with respect to interest paid to the REIT, which could defer or disallow a portion of our taxable REIT
subsidiary s deductions for interest paid to us under certain circumstances. In addition, if a taxable REIT subsidiary
were to make deductible payments to us (such as interest or rent), and the amount of those deductible payments is
determined by the Internal Revenue Service to exceed the amount that unrelated parties would charge to each other,
we would be subject to a 100% penalty tax on the excess payments. We would incur a similar 100% penalty tax on a
portion of the rent we receive from our tenants, to the extent the Internal Revenue Service determines that the rent
payments are attributable to certain services provided to our tenants by a taxable REIT subsidiary without receiving
adequate compensation either from us or from our tenants. We have only one taxable REIT subsidiary and as of the
date of this prospectus, it has no activities or assets.

Requirements for Qualification. The Code defines a REIT as a corporation, trust or association:
(1) which is managed by one or more trustees or directors;

(2) the beneficial ownership of which is evidenced by transferable shares or by transferable certificates of beneficial
interest;

(3) which would be taxable as a domestic corporation but for Sections 856 through 859 of the Code;
(4) which is neither a financial institution nor an insurance company subject to certain provisions of the Code;
(5) the beneficial ownership of which is held by 100 or more persons;

(6) not more than 50% in value of the outstanding stock of which is owned, directly or indirectly, by or for five or
fewer individuals (as defined in the Code to include certain entities);

(7) which makes an election to be a REIT (or has made such an election for a previous taxable year, which election
has not been revoked or terminated) and satisfies all relevant filing and other administrative requirements that must be
met to elect and maintain REIT status;

(8) which uses the calendar year as its taxable year; and

(9) which meets certain other tests, described below, regarding the nature of its income and assets and regarding
distributions to its shareholders.

The Code provides that conditions (1) through (4), inclusive, must be met during the entire taxable year, that condition
(5) must be met during at least 335 days of a taxable year of 12 months, or during a proportionate part of a taxable
year of less than 12 months, and that condition (6) must be met during the last half of each taxable year. We have
issued sufficient shares of our common stock with sufficient diversity of ownership to allow us to satisfy requirements
(5) and (6). We will be treated as having met condition (6) above if we complied with certain Treasury Regulations for
ascertaining the ownership of our stock and if we did not know (or after the exercise of reasonable diligence would not
have known) that our stock was sufficiently closely held to cause us to fail condition (6). In addition, Article VI of our
Articles of Incorporation contains restrictions regarding the transfer and ownership of our shares that are intended to
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assist us in continuing to satisfy the share ownership requirements described in clauses (5) and (6) above but without
causing us to violate the freely transferable shares requirement described in clause (2) above. See Description of
Capital Stock Ownership and Transfer Restrictions on page 5 of the accompanying prospectus.

In the case of a REIT owning an interest in a partnership, joint venture, limited liability company, or other legal entity
that is classified as a partnership for federal income tax purposes (which we refer to collectively as partnerships), the
REIT is deemed to own its proportionate share of the assets of the partnership
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and is deemed to be entitled to the income of the partnership attributable to such share (based on the REIT s capital
interest in the partnership). In addition, the assets and gross income of the partnership will retain the same character in
the hands of the REIT for purposes of Section 856 of the Code, including satisfying the gross income tests and asset
tests that are discussed below. As of the date of this prospectus, we do not own any interests in entities that are treated
as partnerships for federal tax purposes.

Income Tests. To maintain our qualification as a REIT, we must satisfy two gross income requirements annually.
First, at least 75% of our gross income (excluding gross income from prohibited transactions) for each taxable year
must be derived directly or indirectly from investments relating to real property or mortgages on real property
(including rents from real property and, in certain circumstances, mortgage interest) or from certain types of
temporary investments. Second, at least 95% of our gross income (excluding gross income from prohibited
transactions) for each taxable year must be derived from such real property investments described above, and from
dividends, interest and gain from the sale or disposition of stock or securities, or from any combination of the
foregoing. In our taxable years from 2001 through 2004, any payment that we received under certain kinds of financial
instruments that we entered into to reduce the interest rate risks with respect to any indebtedness incurred or to be
incurred to acquire or carry real estate assets, as well as any gain derived from the sale or other disposition of any such
investment, constituted qualifying income for purposes of the 95% gross income test (but not the 75% gross income
test). In our taxable years beginning on or after January 1, 2005, any transaction that we enter into to hedge
indebtedness incurred or to be incurred to acquire or carry real estate assets must constitute a properly identified

hedging transaction (in accordance with Section 1221 of the Code and the Treasury Regulations thereunder) to avoid
giving rise to non-qualifying gross income, and any income or gain that we derive from such a properly-identified
hedging transaction will be excluded from our gross income for purposes of the 95% gross income test (but not the
75% gross income test). For hedging transactions entered into after July 30, 2008, such income is also excluded for
purposes of the 75% gross income test.

Rents that we receive will qualify as rents from real property in satisfying the above gross income tests only if several
conditions are met. First, the amount of rent must not be based in whole or in part on the income or profits of any
person. However, an amount received or accrued generally will not be excluded from rents from real property solely
by reason of being based on a fixed percentage or percentages of receipts or sales. Second, rents received from a
tenant will not qualify as rents from real property if we directly or constructively were deemed to own 10% or more of
the ownership interests in such tenant (a Related Party Tenant ), unless such tenant is our taxable REIT subsidiary and
certain other conditions are satisfied. Third, if rent attributable to personal property that is leased in connection with a
lease of real property is greater than 15% of the total rent received under the lease, then the portion of rent attributable
to such personal property will not qualify as rents from real property. Finally, for rent to qualify as rents from real
property, we generally must not operate or manage the property or furnish or render services to our tenants, other than
through an independent contractor from whom we derive no revenue. The independent contractor requirement,
however, does not apply to the extent the services we provide are usually or customarily rendered in connection with
the rental of space for occupancy only and are not otherwise considered rendered to the occupant. In addition, the
independent contractor requirement will not apply to noncustomary services we provide, if the annual value of such
noncustomary services does not exceed 1% of the gross income derived from the property with respect to which the
noncustomary services are provided (the 1% de minimis exception ). For this purpose, such services may not be valued
at less than 150% of our direct cost of providing the services, and any gross income deemed to have been derived by
us from the performance of noncustomary services pursuant to the 1% de minimis exception will constitute
nonqualifying gross income under the 75% and 95% gross income tests. In addition, our taxable REIT subsidiaries are
permitted to provide noncustomary services to our tenants without causing the rents we receive from such tenants to
be disqualified as rents from real property.

From time to time, we may derive rent from certain tenants based, in whole or in part, on the net profits of the tenant,
rent from Related Party Tenants, or rent that is more than 15% attributable to personal property. However, the amount
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on our knowledge of the real estate markets in the geographic regions in which we operate, we believe that all services
that are provided to the tenants of the properties generally will be considered usually or customarily rendered in
connection with the rental of comparable real estate. Further, we intend to provide any noncustomary services only
through qualifying independent contractors, through our taxable REIT subsidiaries or in compliance with the 1% de
minimis exception.

If we were to fail to satisfy one or both of the 75% or 95% gross income tests for any taxable year, we may

nevertheless qualify as a REIT for such year if we are entitled to relief under certain provisions of the Code. These
relief provisions generally will be available if our failure to meet such tests was due to reasonable cause and not due to
willful neglect and we attach a schedule to our federal income tax return containing certain information concerning

our gross income. It is not possible, however, to state whether in all circumstances we would be entitled to the benefit
of these relief provisions. As discussed above in General, even if these relief provisions were to apply, a tax would be
imposed with respect to the excess income.

Asset Tests. At the close of each quarter of our taxable year, we must satisfy several tests relating to the nature of our

assets. First, at least 75% of the value of our total assets must be represented by real estate assets (including our

allocable share of real estate assets held by any partnerships in which we own interests), certain temporary

investments in stock or debt instruments purchased with the proceeds of a stock offering or a public offering of

long-term debt (but only for the one-year period beginning on the date we receive the applicable offering proceeds),

cash, certain cash items and government securities. Second, not more than 25% of our total assets may be represented

by securities other than those in the 75% asset class. Third, of the investments included in the 25% asset class, the

value of any one issuer s debt and equity securities that we own may not exceed 5% of the value of our total assets (the
5% asset test ). Fourth, we may not own more than 10% of the total voting power of any one issuer s outstanding

securities (the 10% voting securities test ). Fifth, we may not own more than 10% of the total value of any one issuer s

outstanding debt and equity securities (the 10% value test ), subject to certain exceptions. Mortgage debt secured by

real estate assets constitutes a real estate asset and does not constitute a security for purposes of the foregoing tests.

The following assets ( qualifying debt ) are not treated as securities held by us for purposes of the 10% value test:
(1) straight debt meeting certain requirements, unless we hold (either directly or through our controlled taxable REIT
subsidiaries) certain other securities of the same corporate or partnership issuer that have an aggregate value greater
than 1% of such issuer s outstanding securities; (ii) loans to individuals or estates; (iii) certain rental agreements calling
for deferred rents or increasing rents that are subject to Section 467 of the Code, other than with certain related

persons; (iv) obligations to pay us amounts qualifying as rents from real property under the 75% and 95% gross
income tests; (v) securities issued by a state or any political subdivision of a state, the District of Columbia, a foreign
government, any political subdivision of a foreign government, or the Commonwealth of Puerto Rico, but only if the
determination of any payment received or accrued under the security does not depend in whole or in part on the profits
of any person not described in this category, or payments on any obligation issued by such an entity; (vi) securities
issued by another qualifying REIT; and (vii) other arrangements identified in Treasury regulations (which have not yet
been issued or proposed). For taxable years beginning after October 22, 2004,

Our interest as a partner in a partnership is not itself considered a security for purposes of the 10% value test.
Instead, we are deemed to own our proportionate share of each of the partnership assets.

Our interest in the partnership assets is our proportionate interest in any securities issued by the partnership,
which includes the our partnership interest and any debt issued by the partnership which is not qualifying debt.

In effect, debt issued by the partnership to us which not qualifying debt is generally treated as part of our
partnership interest for purpose or applying these look-through principles.
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partnership fails to meet the 75% gross income test, then the non-qualifying debt issued by the partnership
nevertheless will not be treated as a security to the extent of our interest as a partner in the partnership.

The 10% voting securities test, and the 10% value test do not apply to the securities of a taxable REIT subsidiary.
However, the value of the debt and equity securities of all taxable REIT subsidiaries we own cannot represent more
than 20% of the value of our total assets (25% for our taxable years beginning on or after January 1, 2009). Any
corporation in which a REIT directly or indirectly owns stock (other than another REIT or a corporation engaged in
certain specified activities) may be treated as a taxable REIT subsidiary if the REIT and the corporation file a joint
election with the Internal Revenue Service for the corporation to be treated as a taxable REIT subsidiary of the REIT.

We believe that our debt and equity securities of our taxable REIT subsidiaries, have represented, at all relevant times,
less than 20% of the value of our total assets. We believe that the securities of each such issuer, at all relevant times,
also represented less than 5% of the value of our total assets. We also believe that the value of the securities, including
unsecured debt, of each other issuer in which we have owned an interest, excluding equity interests in partnerships
(which are looked through rather than treated as securities for purposes of the REIT asset tests), has never exceeded
5% of the total value of our assets and that we comply with the 10% voting securities test and the 10% value test
(taking into account the various exceptions referred to above). No independent appraisals have been obtained,
however, to support these conclusions, and DLA Piper LLP(US), in rendering the tax opinion described above, is
relying upon our representations regarding the value of our securities and our other assets. Although we plan to take
steps to ensure that we continue to satisfy all of the applicable REIT asset tests, there can be no assurance that such
steps will always be successful or will not require a reduction in our overall interest in the taxable REIT subsidiaries
or changes in our other investments.

If we were to fail any of the asset tests discussed above at the end of any quarter without curing such failure within

30 days after the end of such quarter, we would fail to qualify as a REIT, unless we were to qualify under certain relief
provisions. Under one of these relief provisions, if we were to fail the 5% asset test, the 10% voting securities test, or
the 10% value test, we nevertheless would continue to qualify as a REIT if the failure was due to the ownership of
assets having a total value not exceeding the lesser of 1% of our assets at the end of the relevant quarter or
$10,000,000, and we were to dispose of such assets (or otherwise meet such asset tests) within six months after the
end of the quarter in which we identified the failure. If we were to fail to meet any of the REIT asset tests for a
particular quarter, but we did not qualify for the relief for de minimis failures that is described in the preceding
sentence, then we would be deemed to have satisfied the relevant asset test if: (i) following our identification of the
failure, we were to file a schedule with a description of each asset that caused the failure; (ii) the failure was due to
reasonable cause and not due to willful neglect; (iii) we were to dispose of the non-qualifying asset (or otherwise meet
the relevant asset test) within six months after the last day of the quarter in which we identified the failure, and (iv) we
were to pay a penalty tax equal to the greater of $50,000, or the highest corporate tax rate multiplied by the net income
generated by the non-qualifying asset during the period beginning on the first date that the failure occurred and ending
on the date we dispose of the asset (or otherwise cure the asset test failure). It is not possible to predict whether in all
circumstances we would be entitled to the benefit of these relief provisions.

Annual Distribution Requirements. To qualify as a REIT, we are required to distribute dividends (other than capital
gain dividends) to our shareholders in an amount at least equal to (A) the sum of (i) 90% of our REIT taxable income
(computed without regard to the dividends paid deduction and our net capital gain) and (ii) 90% of the net income
(after tax), if any, from foreclosure property, minus (B) the sum of certain items of noncash income. Such
distributions must be paid in the taxable year to which they relate, or in the following taxable year if declared before
we timely file our tax return for such year and if paid on or before the first regular dividend payment after such
declaration. To the extent that we do not distribute all of our net capital gain or distribute at least 90%, but less than
100%, of our REIT taxable income, as adjusted, we will be subject to tax on the undistributed amount at regular
corporate tax rates. Furthermore, if we should fail to distribute during each calendar year at least the sum of (i) 85% of
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any net capital gain) from prior periods, subject to certain adjustments, we will be subject to a 4% excise tax on the
excess of such required distribution over the amounts actually distributed.

We have made and intend to continue to make timely distributions sufficient to satisfy the annual distribution
requirements. It is possible, however, that we may not have sufficient cash or liquid assets, from time to time, to meet
the distribution requirements due to timing differences between the receipt of income and actual payment of
deductible expenses and the inclusion of such income and deduction of such expenses in arriving at our taxable
income, or if the amount of nondeductible expenses (such as principal amortization or capital expenses) exceeds the
amount of noncash deductions (such as depreciation). In the event that such timing differences occur, we may need to
borrow money, sell assets, pay taxable stock dividends (for example, where shareholders may elect to receive a
dividend paid in cash or with newly issued shares of our common stock), or take other measures to permit us to pay
the required dividends.

Under certain circumstances, we may be able to rectify a failure to meet the distribution requirement for a year by
paying deficiency dividends to our shareholders in a later year that may be included in our deduction for dividends
paid for the earlier year. Thus, we may be able to avoid being taxed on amounts distributed as deficiency dividends;
however, we will be required to pay interest and penalties, if any, to the Internal Revenue Service based upon the
amount of any deduction taken for deficiency dividends.

Failure to Qualify. If we were to fail to satisfy one or more requirements for REIT qualification, other than an asset
or income test violation of a type for which relief is otherwise available as described above, we would retain our REIT
qualification if the failure was due to reasonable cause and not willful neglect, and if we were to pay a penalty of
$50,000 for each such failure. It is not possible to predict whether in all circumstances we would be entitled to the
benefit of this relief provision.

If we were to fail to qualify for taxation as a REIT in any taxable year and no relief provisions were to apply, we
would be subject to tax (including any applicable alternative minimum tax) on our taxable income at regular corporate
rates. Distributions to shareholders in any year in which we fail to qualify will not be deductible from our taxable
income, nor will they be required to be made. In such event, to the extent of current and accumulated earnings and
profits, all distributions to our shareholders will be taxable as regular dividend income. Under these circumstances,
subject to certain limitations in the Code, corporate shareholders may be eligible for the dividends received deduction
and individual shareholders may be eligible for a reduced tax rate on qualified dividend income received from regular
C corporations. Unless entitled to relief under specific statutory provisions, we also would be disqualified from
taxation as a REIT for the four taxable years following the year during which qualification was lost. It is not possible
to state whether in all circumstances we would be entitled to such statutory relief. In addition, to re-elect REIT status
after being disqualified, we would have to distribute as dividends, no later than the end of our first taxable year as a
re-electing REIT, all of the earnings and profits attributable to any taxable years for which we were a taxable C
corporation. Thus, to re-elect REIT status after being disqualified, we could be required to incur substantial
indebtedness or liquidate substantial investments in order to make such distributions.

Prohibited Transactions Tax. Any gain that a REIT recognizes from the sale of property held as inventory or
otherwise held primarily for sale to customers in the ordinary course of business (excluding sales of foreclosure
property and sales conducted by taxable REIT subsidiaries) will be treated as income from a prohibited transaction
that is subject to a 100% penalty tax. Under existing law, whether property is held as inventory or primarily for sale to
customers in the ordinary course of business is a question of fact that depends on all of the facts and circumstances of
the particular transaction. Under a statutory safe harbor, however, we will not be subject to the 100% tax with respect
to a sale of property if (i) the property has been held for at least four years (shortened to two years for sales after

July 30, 2008) for the production of rental income prior to the sale, (ii) capitalized expenditures on the property in the
four years preceding the sale (shortened to two years for sales after July 30, 2008) are less than 30% of the net selling
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beginning of the taxable year, or for sales after July 30, 2008, the aggregate fair market value of property sold
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during the year of sale is 10% or less of the aggregate fair market value of all of our assets as of the beginning of the
taxable year, in each case excluding sales of foreclosure property and involuntary conversions, and (y) substantially all
of the marketing and development expenditures with respect to the property sold are made through an independent
contractor from whom we derive no income. The sale of more than one property to a buyer as part of one transaction
constitutes one sale for purposes of this safe harbor. Not all of our property sales will qualify for the safe harbor.
Nevertheless, we intend to own our properties for investment with a view to long-term appreciation, to engage in the
business of acquiring, developing and owning rental properties and making occasional sales of properties as are
consistent with our investment objectives. However, the Internal Revenue Service may successfully contend that some
of our sales are prohibited transactions, in which case we would be required to pay the 100% penalty tax on the gains
resulting from any such sales. Because of this prohibited transactions tax, we intend that sales of property to
customers in the ordinary course of business will be made by a taxable REIT subsidiary, which will be subject to
corporate-level tax on its profit but will not be subject to the 100% penalty tax on prohibited transactions.

Taxation of Shareholders

Taxation of Taxable U.S. Shareholders. As used herein, the term U.S. shareholder means a holder of our common
stock that for federal income tax purposes is:

a citizen or resident of the U.S.;

a corporation (including an entity treated as a corporation for federal income tax purposes) created or organized
in or under the laws of the U.S., any of its states or the District of Columbia;

an estate whose income is subject to federal income taxation regardless of its source; or

a trust if: (i) a U.S. court is able to exercise primary supervision over the administration of such trust and one or
more U.S. persons have the authority to control all substantial decisions of the trust; or (ii) it has a valid
election in place to be treated as a U.S. person.

If a partnership, entity or arrangement treated as a partnership for federal income tax purposes holds our common
stock, the federal income tax treatment of a partner in the partnership as a U.S. person will generally depend on the
status of the partner and the activities of the partnership. If you are a partner in a partnership that will hold our
common stock, you should consult your tax advisor regarding the consequences of the purchase, ownership and
disposition of our common stock by the partnership.

Under current law, certain qualified dividend income received by non-corporate U.S. shareholders in taxable years
2003 through 2010 is subject to tax at the same tax rates as long-term capital gain (generally, a maximum rate of 15%
for such taxable years). Dividends received from REITs, however, generally are not eligible for these reduced tax rates
and, therefore, will continue to be subject to tax at ordinary income rates (generally, a maximum rate of 35% for

taxable years 2003-2010), subject to three narrow exceptions. Under the first exception, dividends received from a

REIT may be treated as qualified dividend income eligible for the reduced tax rates to the extent that the REIT itself
has received qualified dividend income from other corporations (such as taxable REIT subsidiaries) in which the

REIT has invested. Under the second exception, dividends paid by a REIT in a taxable year may be treated as

qualified dividend income in an amount equal to the sum of (i) the excess of the REIT s REIT taxable income for the
preceding taxable year over the corporate-level federal income tax payable by the REIT for such preceding taxable

year and (ii) the excess of the REIT s income that was subject to the Built-in Gains Tax (as described above) in the
preceding taxable year over the tax payable by the REIT on such income for such preceding taxable year. Under the
third exception, dividends received from a REIT may be treated as qualified dividend income to the extent attributable
to earnings and profits accumulated in non-REIT taxable years. We do not expect to receive a material amount of
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we believe we have previously distributed as dividends all of our non-REIT accumulated earnings and profits.
Therefore, as long as we qualify as a REIT, distributions made to our non-corporate U.S. Shareholders out of current
or accumulated earnings and profits (and not designated as capital

S-35

Table of Contents 71



Edgar Filing: GETTY REALTY CORP /MD/ - Form 424B2

Table of Contents

gain dividends) will be taken into account by them as ordinary income (except, in the case of non-corporate
shareholders who meet certain holding period requirements, to the limited extent that one of the foregoing exceptions
applies). In addition, as long as we qualify as a REIT, corporate U.S. Shareholders will not be eligible for the
dividends received deduction as to any dividends received from us.

Under IRS guidance that applies to publicly traded REITs, we may declare a distribution with respect to a taxable year
ending on or before December 31, 2011 that is payable, at the election of each shareholder, either in the form of cash
or newly issued shares of our common stock of equivalent value. The IRS guidance allows the amount of cash to be
distributed in the aggregate to all shareholders to be limited to not less than 10% of the aggregate declared
distribution, with a proration mechanism applying if too many shareholders elect to receive cash. In such
circumstances, the shareholders who actually receive shares of common stock would be treated for federal income tax
purposes as if they had received the distribution in cash, so that our shareholders would recognize dividend income,
and we would be permitted to take a dividends paid deduction, to the extent the distribution does not exceed our
current or accumulated earnings and profits.

Distributions that we designate as capital gain dividends will be taxed as long-term capital gains (to the extent they do
not exceed our actual net capital gain for the taxable year) without regard to the period for which the shareholder has
held his or her shares. However, corporate shareholders may be required to treat up to 20% of certain capital gain
dividends as ordinary income. Distributions in excess of current and accumulated earnings and profits will not be
taxable to a shareholder to the extent that they do not exceed the adjusted basis of the shareholder s shares of our
common stock, but rather will reduce the adjusted basis of such shares. To the extent that such distributions exceed the
adjusted basis of a shareholder s shares of our common stock, they will be included in income as long-term capital gain
(or short-term capital gain if the shares have been held by the distributee for one year or less), assuming the shares are
a capital asset in the hands of the shareholder. In addition, any dividend that we declare in October, November or
December of any year payable to a shareholder of record on a specific date in any such a month shall be treated as
both paid by us and received by the shareholder on December 31 of such year, provided that the dividend is actually
paid by us during January of the following calendar year.

We may elect to retain and pay income tax on all or a portion of the net long-term capital gain that we receive in a
taxable year and do not distribute as a capital gain dividend. In that case, to the extent that we designate such amount

in a timely notice to such shareholder, our shareholders would be required to include in their income as long-term
capital gain their proportionate shares of our undistributed net capital gain. Each shareholder would be deemed to

have paid his or her proportionate share of the income tax imposed on us with respect to such undistributed net capital
gain, and this amount would be credited or refunded to the shareholder in computing his or her own federal income

tax liability. In addition, the tax basis of the shareholder s stock would be increased by his or her proportionate share of
the undistributed net capital gains included in his or her income, less his or her proportionate share of the income tax
imposed on us with respect to such gains.

U.S. shareholders may not include in their individual income tax returns any of our net operating losses or net capital
losses. Instead, we would carry over such losses for potential offset against our future income, subject to certain
limitations. Taxable distributions from us and gain from the sale of our shares will not be treated as passive activity
income and, therefore, U.S. shareholders generally will not be able to apply any passive activity losses (such as losses
from certain types of limited partnerships in which a shareholder is a limited partner) against such income. In addition,
taxable distributions from us generally will be treated as investment income for purposes of the investment interest
limitations. Capital gains from the disposition of our stock (or distributions, if any, taxable at capital gain rates),
however, will be treated as investment income only if the shareholder so elects, in which case such capital gains or
distributions, as the case may be, will be taxed at ordinary income rates. For purposes of computing each shareholder s
alternative minimum taxable income, certain of our differently treated items for each taxable year (for example,
differences in computing depreciation deductions for regular tax purposes and alternative minimum tax purposes) may
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In general, any gain or loss realized upon a taxable disposition of our shares by a U.S. Shareholder who is not a dealer
in securities will be treated as a capital gain or loss. Any loss upon a sale or exchange of shares of our common stock
by a shareholder who has held such shares for six months or less (after applying certain holding period rules) will be
treated as a long-term capital loss to the extent of actual or deemed distributions from us that were required to be
treated by such shareholder as long-term capital gain. All or a portion of any loss realized upon a taxable disposition
of our shares may be disallowed if other shares of our stock are purchased within 30 days before or after the
disposition.

For non-corporate taxpayers, the tax rate differential between capital gain and ordinary income may be significant.
Under current law, the highest marginal non-corporate income tax rate applicable to ordinary income is 35%. Any
capital gain recognized or otherwise properly taken into account before January 1, 2011, generally will be taxed to a
non-corporate taxpayer at a maximum rate of 15% with respect to capital assets held for more than one year. (Under
current law, the maximum capital gains rate for non-corporate taxpayers will rise to 20% for gain taken into account
on or after January 1, 2011.) The tax rates applicable to ordinary income apply to gain from the sale or exchange of
capital assets held for one year or less. In the case of capital gain attributable to the sale or exchange of certain real
property held for more than one year, an amount of such gain equal to the amount of all prior depreciation deductions
not otherwise required to be taxed as ordinary depreciation recapture income will be taxed at a maximum rate of 25%.
With respect to distributions designated by us as capital gain dividends (including any deemed distributions of
retained capital gains), subject to certain limits, we also may designate, and will notify our shareholders, whether the
dividend is taxable to non-corporate shareholders at regular long-term capital gain rates or at the 25% rate applicable
to unrecaptured depreciation.

The characterization of income as capital or ordinary also may affect the deductibility of capital losses. Capital losses
not offset by capital gains may be deducted against a non-corporate taxpayer s ordinary income only up to a maximum
annual amount of $3,000. Non-corporate taxpayers may carry forward their unused capital losses. All net capital gain
of a corporate taxpayer is subject to tax at ordinary corporate rates. A corporate taxpayer may deduct capital losses
only to the extent of its capital gains, with unused losses eligible to be carried back three years and forward five years.

Information Reporting and Backup Withholding. We will report to our U.S. Shareholders and the Internal Revenue
Service the amount of dividends paid during each calendar year, and the amount of tax withheld, if any, with respect
thereto. Under the backup withholding rules, a shareholder may be subject to backup withholding, at a rate equal to
the fourth lowest rate of federal income tax applicable to ordinary income of individuals (currently 28%), with respect
to dividends paid unless such shareholder (a) is a corporation or comes within certain other exempt categories and,
when required, demonstrates this fact, or (b) provides a taxpayer identification number, certifies as to no loss of
exemption from backup withholding, and otherwise complies with applicable requirements of the backup withholding
rules. A shareholder who does not provide his or her correct taxpayer identification number may also be subject to
penalties imposed by the Internal Revenue Service. Any amount paid as backup withholding may be applied as a
credit against the shareholder s federal income tax liability, which could result in a refund. In addition, we may be
required to withhold a portion of capital gain distributions made to any shareholders who fail to certify their
non-foreign status to us. See Taxation of Foreign Shareholders below.

Taxation of Tax-Exempt Shareholders. The Internal Revenue Service has ruled publicly that amounts distributed by a
REIT to a tax-exempt employees pension trust do not constitute unrelated business taxable income ( UBTI ). Based
upon this ruling and subject to the discussion below regarding qualified pension trust investors, distributions by us to a
shareholder that is a tax-exempt entity should not constitute UBTI, provided that the tax-exempt entity has not

financed the acquisition of its shares with acquisition indebtedness within the meaning of the Code and the shares of
our stock are not otherwise used in an unrelated trade or business of the tax-exempt entity. Revenue rulings, however,

are interpretive in nature and subject to revocation or modification by the Internal Revenue Service.
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A qualified trust (defined to be any trust described in section 401(a) of the Code and exempt from tax under

section 501(a) of the Code) that holds more than 10% of the value of the shares of a REIT may be required, under

certain circumstances, to treat a portion of distributions from the REIT as UBTI. This requirement will apply for a

taxable year only if (i) the REIT satisfies the requirement that not more than 50% of the value of its shares be held by

five or fewer individuals (the five or fewer requirement ) by relying on a special look-through rule under which shares
held by qualified trust shareholders are treated as held by the beneficiaries of such trusts in proportion to their

actuarial interests therein, and (ii) the REIT is predominantly held by qualified trusts. A REIT is predominantly held if
either (i) a single qualified trust holds more than 25% of the value of the REIT s shares or (ii) one or more qualified

trusts, each owning more than 10% of the value of the REIT s shares, hold in the aggregate more than 50% of the value

of the REIT s shares. If the foregoing requirements are met, the percentage of any REIT dividend treated as UBTI to a
qualified trust that owns more than 10% of the value of the REIT s shares is equal to the ratio of (a) the UBTI earned

by the REIT (treating the REIT as if it were a qualified trust and therefore subject to tax on its UBTI) to (b) the total

gross income (less certain associated expenses) of the REIT. A de minimis exception applies where the ratio set forth

in the preceding sentence is less than 5% for any year. The provisions requiring qualified trusts to treat a portion of

REIT distributions as UBTI will not apply if the REIT is able to satisfy the five or fewer requirement without relying

upon the look-through rule.

Taxation of Foreign Shareholders. The rules governing U.S. federal income taxation of persons that are not

U.S. Shareholders ( Non-U.S. Shareholders ) are complex, and no attempt will be made herein to provide more than a
limited summary of such rules. Prospective Non-U.S. Shareholders should consult with their own tax advisors to
determine the impact of U.S. federal, state and local income tax laws with regard to an investment in our common
stock, including any reporting requirements.

Distributions that are not attributable to gain from sales or exchanges by us of U.S. real property interests and not
designated by us as capital gain dividends will be treated as dividends of ordinary income to the extent that they are
made out of our current or accumulated earnings and profits. Such distributions, ordinarily, will be subject to a
withholding tax equal to 30% of the gross amount of the distribution unless an applicable tax treaty reduces that tax.
However, if income from the investment in our stock is treated as effectively connected with the

Non-U.S. Shareholder s conduct of a U.S. trade or business, the Non-U.S. Shareholder generally will be subject to a
tax at graduated rates, in the same manner as U.S. shareholders are taxed with respect to such dividends (and may also
be subject to the 30% branch profits tax if the shareholder is a foreign corporation). We expect to withhold

U.S. income tax at the rate of 30% on the gross amount of any dividends paid to a Non-U.S. Shareholder that are not
designated as capital gain dividends unless (i) a lower treaty rate applies and the required IRS Form W-8BEN
evidencing eligibility for that reduced rate is filed with us or (ii) the Non-U.S. Shareholder files an IRS Form W-8ECI
with us properly claiming that the distribution is effectively connected income. Distributions in excess of our current
and accumulated earnings and profits will not be taxable to a shareholder to the extent that they do not exceed the
adjusted basis of the shareholder s shares of stock, but rather will reduce the adjusted basis of such shares. To the
extent that such distributions exceed the adjusted basis of a Non-U.S. Shareholder s shares, such excess will constitute
gain that may be subject to U.S. federal income tax under the provisions of the Foreign Investment in Real Property
Tax Act of 1980 ( FIRPTA ), as described below. If it cannot be determined at the time a distribution is made whether
or not such distribution will be in excess of current and accumulated earnings and profits, the distribution will be
subject to withholding at the rate applicable to ordinary dividends. In addition, the portion of such distributions in
excess of current and accumulated earnings and profits, to the extent not subject to the 30% withholding tax on
ordinary dividends, will be subject to a 10% withholding tax under FIRPTA, unless the Non-U.S. Shareholder obtains
a withholding certificate from the Internal Revenue Service establishing the right to a reduced amount of FIRPTA
withholding. The Non-U.S. Shareholder may seek a refund from the Internal Revenue Service of excess tax withheld
if it is subsequently determined that such distribution was, in fact, in excess of current and accumulated earnings and
profits or, if the 10% withholding tax applied, did not give rise to taxable gain under FIRPTA.
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connected with a U.S. business carried on by the Non-U.S. Shareholder, provided that (i) the distribution is received
with respect to a class of our stock that is regularly traded on an established securities market located in the United
States and (ii) the Non-U.S. Shareholder does not own more than 5% of that regularly traded class of stock at any time
during the one-year period ending on the date of the relevant distribution. Rather than being subject to tax as
effectively connected income under FIRPTA, such distributions will be treated as ordinary REIT dividends that are
not capital gain dividends. Thus, such distributions generally will be subject to the 30% withholding tax described
above (as opposed to a 35% withholding tax rate under FIRPTA), such distributions will not be subject to the branch
profits tax, and Non-U.S. Shareholders generally will not be required to file a U.S. federal income tax return by reason
of receiving such distributions.

In the case of any Non-U.S. Shareholder who is not eligible for the exception described above (an Ineligible
Non-U.S. Shareholder ), for any year in which we qualify as a REIT, distributions that are attributable to gain from
sales or exchanges by us of U.S. real property interests will be taxed to such Ineligible Non-U.S. Shareholder under
the provisions of FIRPTA. Under FIRPTA, these distributions are taxed to an Ineligible Non-U.S. Shareholder as if
such gain were effectively connected with a U.S. business. Thus, Ineligible Non-U.S. Shareholders will be taxed on
such distributions at the normal capital gain rates applicable to U.S. shareholders (subject to applicable alternative
minimum tax and a special alternative minimum tax in the case of nonresident alien individuals) and will be required
to file U.S. federal income tax returns. Also, distributions subject to FIRPTA may be subject to a 30% branch profits
tax in the hands of a corporate Ineligible Non-U.S. Shareholder not entitled to treaty relief or exemption. We are
required by applicable Treasury Regulations to withhold 35% of any distribution to an Ineligible

Non-U.S. Shareholder that could be designated by us as a capital gain dividend. This amount may be applied as a
credit against the Ineligible Non-U.S. Shareholder s FIRPTA tax liability.

Gain recognized by a Non-U.S. Shareholder upon a sale of our stock generally will not be taxed under FIRPTA if we
are a domestically controlled REIT, defined generally as a REIT in which at all times during a specified testing period
less than 50% in value of the stock was held directly or indirectly by foreign persons. As of the date of this prospectus,
we believe that we qualify as a domestically controlled REIT, and that the sale of common stock by a

Non-U.S. Shareholder therefore will not be subject to tax under FIRPTA. Because our stock is publicly traded,
however, no assurance can be given that we are, or will continue to be, a domestically controlled REIT. If we were not
a domestically controlled REIT, whether a Non-U.S. Shareholder s gain would be taxed under FIRPTA would depend
on whether our common stock is regularly traded on an established securities market at the time of sale and on the size
of the selling shareholder s interest in our stock. In addition, gain not subject to FIRPTA will be taxable to a
Non-U.S. Shareholder if (i) the investment in our common stock is treated as effectively connected with the

Non-U.S. Shareholder s U.S. trade or business, in which case the Non-U.S. Shareholder will be subject to the same
treatment as U.S. shareholders with respect to such gain, or (ii) the Non-U.S. Shareholder is a nonresident alien
individual who was present in the United States for 183 days or more during the taxable year and certain other
conditions are met, in which case the nonresident alien individual will be subject to a 30% tax on the individual s
capital gains. If the gain on the sale of our common stock were to be subject to tax under FIRPTA, the

Non-U.S. Shareholder would be subject to the same treatment as U.S. shareholders with respect to such gain (subject
to applicable alternative minimum tax and a special alternative minimum tax in the case of nonresident alien
individuals).

The recently enacted Hiring Incentives to Restore Employment (HIRE) Act of 2010 will impose on non-U.S. persons
that are entities certain increased certification requirements and information reporting related to U.S. accounts or
ownership. In the event of noncompliance with the revised requirements, a 30% U.S. withholding tax could be
imposed on payments to such non-U.S. persons of dividends and sales proceeds in respect of our common stock. If
payment of U.S. withholding taxes is required, non-U.S. persons that are otherwise not subject to U.S. tax on, or
eligible for an exemption from, or a reduction of, U.S. tax with respect to, dividends and sale proceeds will be
required to seek a refund from the Internal Revenue Service to obtain the benefit of such non-taxability, exemption or

Table of Contents 78



Edgar Filing: GETTY REALTY CORP /MD/ - Form 424B2

reduction. We will not pay any additional amounts to non-U.S. shareholders in respect of any amounts withheld. Such
provisions will generally apply to payments made after December 31, 2012. It cannot be predicted in what form this
legislation will be further

S-39

Table of Contents 79



Edgar Filing: GETTY REALTY CORP /MD/ - Form 424B2

Table of Contents

implemented. Prospective investors who are non-U.S. persons should consult their own tax advisors regarding this
new legislation.

State and Local Taxes

Getty Realty Corp., its subsidiaries, and its shareholders may be subject to state or local taxation in various state or
local jurisdictions, including those in which it or they transact business or reside (although shareholders who are
individuals generally should not be required to file state income tax returns outside of their state of residence with
respect to our operations and distributions), and their state and local tax treatment may not conform to the federal
income tax consequences discussed above. Consequently, prospective shareholders should consult their own tax
advisors regarding the effect of state and local tax laws on an investment in our securities.
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UNDERWRITING

J.P. Morgan Securities Inc. and Merrill Lynch, Pierce, Fenner & Smith Incorporated are the representatives of the
underwriters. Subject to the terms and conditions of the underwriting agreement, the underwriters named below,
through their representatives, have severally agreed to purchase from us the following respective numbers of common
stock:

Name Number of Shares
J.P. Morgan Securities Inc. 2,063,590
Merrill Lynch, Pierce, Fenner & Smith

Incorporated 2,063,590
TD Securities (USA) LLC 294,332
Capital One Southcoast, Inc. 39,244
Santander Investment Securities Inc. 39,244
Total 4,500,000

The underwriters are committed to purchase all of the shares of common stock offered by us if they purchase any
shares. The underwriting agreement also provides that if an underwriter defaults, the purchase commitments of
non-defaulting underwriters may also be increased or the offering may be terminated. The underwriters propose to
offer the common stock directly to the public at the initial price to the public set forth on the cover page of this
prospectus supplement and to certain dealers at that price less a concession not in excess of $0.56 per share. After the
public offering of the shares, the offering price and other selling terms may be changed by the underwriters.

The underwriters have an option to buy up to 675,000 additional shares of common stock from us to cover sales of
shares by the underwriters that exceed the number of shares specified in the table above. The underwriters have

30 days from the date of this prospectus to exercise this over-allotment option. If any shares of common stock are
purchased with this over-allotment option, the underwriters will purchase shares in approximately the same proportion
as shown in the table above. If any additional shares of common stock are purchased, the underwriters will offer the
additional shares on the same terms as those on which the 4,500,000 shares of common stock are being offered.

The underwriting fee is equal to the public offering price per share less the amount paid by the underwriters to us per
share. The underwriting fee is $0.99 per share. The following table shows the per share and total underwriting
discounts and commissions we will pay to the underwriters assuming both no exercise and full exercise of the
underwriters option to purchase additional shares.

No Exercise Full Exercise
Per share $ 0.99 $ 0.99
Total to be paid by us $ 4,455,000 $ 5,123,250
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